RESOLUTION 2025-172

RESOLUTION OF THE TOWNSHIP OF LITTLE EGG
HARBOR, COUNTY OF OCEAN, STATE OF NEW JERSEY,
AUTHORIZING THE PURCHASE OF TRASH CANS AND
COMPONENTS WITH CASCADE ENGINEERING UNDER
NATIONAL COOPERATIVE PURCHASING AGREEMENT
WITH SOURCEWELL CONTRACT #120324-CEI

WHEREAS, the Township of Little Egg Harbor intends to participate in the National
Cooperative Purchasing program under Sourcewell Contract #120324-CEI to purchase 96 Gallon
Trash Cans and their components; and

WHEREAS, pursuant to N.J.S A. 52:34-6.2(b)(3), Little Egg Harbor may by resolution and
without advertising for bids, purchase any good or services under a national cooperative purchasing
agreement; and

WHEREAS, the Township of Little Egg Harbor desires to enter into a contract with Cascade
Engineering under the Sourcewell Contract #120324-CEl, to purchase Trash Cans and their
Components, with a contract term of twelve (12) months; and

WHEREAS, the Township of Little Egg Harbor is a member of the National Cooperative
Purchasing Program and a Notice of Intent was published in the official newspaper of the Township
of Little Egg Harbor on June 24, 2025,

NOW, THEREFORE, BE IT RESOLVED, by the governing body of the Township of
Little Egg Iarbor, County of Ocean, State of New Jerscy, as follows:

L, ‘That the governing body docs hereby authorize the purchase of Trash Cans and their
Components from Cascade Engincering under a National Cooperative Purchasing Agreement under
Sourcewell Contract #120324-CEI with a contract term of twelve (12) months from the date of this
resolution.

2 That a cettified copy of this resolution shall be forwarded to the Chiel Financial
Officer, Department of Public Works and Cascade Engincering.

CERTIFICATION

I, KELLY LETTERA, CMC, RMC, do hereby certify that the foregoing is a true copy
of a resolution adopted by the Governing Body of the Township of Little Egg arbor at a meeting held
on the 10th day of July, 2025. -

<\“)'-., it

( "7 *2\‘ ,
KELLY IZITTTTEm,lQMC;g(MC
Township Clerk e

Little Egg Harbor Township




Sourcewell T

Cascade Engineering #120324-CEl

Pricing for contract #120324-CE| offers Sourcewell participating agencies the following
discounts:

s Price discounts range from 5% to 25%.

= Cascade will offer quantity or volume discounts based on the scope, size, and
parameters.

s Cascade will quote sourced products and/or services at the time of order.

s Freight charges will be passed along to participating entities at Cascade’s cost.



PROOF OF PUBLICATION

I, Kelly Lettera, CMC, RMC, Township Clerk of the Township of Little Egg Harbor,
County of Ocean, State of New Jersey, certify that the attached legal notice 1s a true copy of such

notice which was published in the Tuesday, June 24, 2025 edition of The Asbury Park Press,
a newspaper of peneral circulation in the County of Ocean.

Certified this 24™ day of June, 2025

,--"‘"7

Kelly Lettera, CMC, RMC
Township Clerk ‘“*~=>
‘Township of Little Egg Harbor

=28
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Sourcewell “a

MASTER AGREEMENT #120324
CATEGORY: Plastic Refuse and Recycling Containers with Related Technology Solutions
SUPPLIER: Cascade Engineering, Inc.

This Master Agreement (Agreement) is between Sourcewell, a Minnesota service cooperative located at
202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 (Sourcewell) and Cascade Engineering, Inc.,
5175 36™ 5t. SE, Grand Rapids, M1 49512 (Supplier).

Sourcewell is a local government and service cooperative created under the laws of the State of
Minnesota (Minnesota Statutes Section 123A.21) offering a Cooperative Purchasing Program to eligible
participating government entities.

Under this Master Agreement entered with Sourcewell, Supplier will provide Included Solutions to
Participating Entities through Sourcewaell’s Cooperative Purchasing Program.

Article 1:
General Terms

The General Terms in this Article 1 control the operation of this Master Agreement between Sourcewell
and Supplier and apply to all transactions entered by Supplier and Participating Entities. Subsequent
Articles to this Master Agreement control the rights and obligations directly between Sourcewell and
Supplier (Article 2), and between Supplier and Participating Entity (Article 3), respectively. These Article 1
General Terms control over any conflicting terms. Where this Master Agreement is silent on any subject,
Participating Entity and Supplier retain the ability to negotiate mutually acceptable terms.

1) Purpose. Pursuant to Minnesota law, the Sourcewell Board of Directors has authorized a Cooperative
Purchasing Program designed to provide Participating Entities with access to competitively awarded
cooperative purchasing agreements. To facilitate the Program, Sourcewell has awarded Supplier this
cooperative purchasing Master Agreement following a competitive procurement process intended to
meet compliance standards in accordance with Minnesota law and the requirements contained
herein.

2) Intent. The intent of this Master Agreement is to define the roles of Sourcewell, Supplier, and
Participating Entity as it relates to Sourcewell’s Cooperative Purchasing Program.

3) Participating Entity Access. Sourcewell's Cooperative Purchasing Program Master Agreements are
available to eligible public agencies (Participating Entities). A Participating Entity’s authority to access
Sourcewell’s Cooperative Purchasing Program is determined through the laws of its respective
jurisdiction.

4) Supplier Access. The Included Solutions offered under this Agreement may be made available to any

Participating Entity. Supplier understands that a Participating Entity’s use of this Agreement is at the
Participating Entity’s sole convenience. Supplier will educate its sales and service forces about
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5)

7)

8)

9)
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Sourcewell eligibility requirements and required documentation. Supplier will be responsible for
ensuring sales are with Participating Entities.

Term. This Agreement is effective upon the date of the final signature below. The term of this
Agreement is four (4) years from the effective date. The Agreement expires at 11:59 P.M. Central
Time on April 4, 2029, unless it is cancelled or extended as defined in this Agreement.

a) Extensions. Sourcewell and Supplier may agree to up to three (3) additional one-year extensions
beyond the original four-year term. The total possible length of this Agreement will be seven (7)
years from the effective date.

b) Exceptional Circumstances. Sourcewell retains the right to consider additional extensions as
required under exceptional circumstances.

Survival of Terms. Notwithstanding the termination of this Agreement, the obligations of this
Agreement will continue through the performance period of any transaction entered between
Supplier and any Participating Entity before the termination date,

Scope. Supplier is awarded a Master Agreement to provide the solutions identified in RFP #120324
to Participating Entities. In Scope solutions include:

a) Residential, commercial, and institutional-sized refuse and recycling containers, collection bins,
dumpsters, and carts of principally non-metallic composition;

b) Lift and tipping solutions for stationary carts and dumpsters;

c) Maintenance, repair, and similar services of containers; and,

d) Technology solutions related to the management of, planning for, and/or processes related to
collection of refuse and recycling materials solutions described in subsections a.-c., above.

Included Solutions. Supplier’s Proposal to the above referenced RFP is incorporated into this Master
Agreement. Only those Solutions included within Supplier’s Proposal and within Scope (Included
Solutions) are included within the Agreement and may be offered to Participating Entities.

Indefinite Quantity. This Master Agreement defines an indefinite quantity of sales to eligible
Participating Entities.

10) Pricing. Pricing information (including Pricing and Delivery and Pricing Offered tables) for all Included

Solutions within Supplier’s Proposal is incorporated into this Master Agreement,

11) Not to Exceed Pricing. Suppliers may not exceed the prices listed in the current Pricing List on file

with Sourcewell when offering Included Solutions to Participating Entities. Participating Entities may
request adjustments to pricing directly from Supplier during the negotiation and execution of any
transaction.

12) Open Market. Supplier’s open market pricing process is included within its Proposal.

13) Supplier Representations:

v052824
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i) Compliance. Supplier represents and warrants it will provide all Included Solutions
under this Agreement in full compliance with applicable federal, state, and local laws and
regulations.

ii) Licenses. As applicable, Supplier will maintain a valid status on all required federal, state,
and local licenses, bonds, and permits required for the operation of Supplier’s business with
Participating Entities. Participating Entities may request all relevant documentation directly from
Supplier.

iii) Supplier Warrants. Supplier warrants that all Included Solutions furnished under this
Agreement are free from liens and encumbrances, and are free from defects in design, materials,
and workmanship. In addition, Supplier warrants the Solutions are suitable for and will perform
in accordance with the ordinary use for which they are intended.

14) Bankruptcy Notices. Supplier certifies and warrants it is not currently in a bankruptcy proceeding.
Supplier has disclosed all current and completed bankruptcy proceedings within the past seven years
within its Proposal. Supplier must provide notice in writing to Sourcewell if it enters a bankruptey
proceeding at any time during the term of this Agreement.

15) Debarment and Suspension. Supplier certifies and warrants that neither it nor its principals are
presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded
from programs operated by the State of Minnesota, the United States federal government, or any
Participating Entity. Supplier certifies and warrants that neither it nor its principals have been
convicted of a criminal offense related to the subject matter of this Agreement. Supplier further
warrants that it will provide immediate written notice to Sourcewell if this certification changes at
any time during the term of this Agreement.

16) Provisions for non-United States federal entity procurements under United States federal awards
or other awards (Appendix Il to 2 C.F.R § 200). Participating Entities that use United States federal
grant or other federal funding to purchase solutions from this Agreement may be subject to
additional requirements including the procurement standards of the Uniform Administrative
Requirements, Cost Principles and Audit Requirements for Federal Awards, 2 C.FR. § 200.
Participating Entities may have additional requirements based on specific funding source terms or
conditions. Within this Section, all references to “federal” should be interpreted to mean the United
States federal government. The following list applies when a Participating Entity accesses Supplier’s
Included Solutions with United States federal funds.

i) EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provided under 41 C.ER. §
60, all agreements that meet the definition of “federally assisted construction contract” in 41
C.E.R. § 60-1.3 must include the equal opportunity clause provided under 41 C.FR. § 60-1.4(b), in
accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319, 12935,
3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, "Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
regulations at 41 C.F.R. § 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor” The equal opportunity clause is incorporated
herein by reference.
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ii) DAVIS-BACON ACT, AS AMENDED (40 U.5.C. § 3141-3148). When required by federal
program legislation, all prime construction contracts in excess of 52,000 awarded by non-federal
entities must include a provision for compliance with the Davis-Bacon Act (40 U.5.C. § 3141-
3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to
labarers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contractors must be required to pay
wages nol less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with the
Copeland “Anti-Kickback” Act (40 U.5.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whale or in Part by Loans or Grants from the United States”). The Act provides that
each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-federal entity must report all
suspected or reported violations to the federal awarding agency. Supplier must comply with all
applicable Davis-Bacon Act provisions.

iii) CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.S.C. § 3701-3708).
Where applicable, all contracts awarded by the non-federal entity in excess of $100,000 that
involve the employment of mechanics or laborers must include a provision for compliance with
40 U.5.C. §5 3702 and 3704, as supplemented by Department of Labor regulations (29 C.FR. § 5).
Under 40 U.5.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and labarer on the basis of a standard work week of 40 hours. Work in excess of
the standard work week is permissible provided that the worker is compensated at a rate of not
less than one and a half imes the basic rate of pay for all hours worked in excess of 40 hours in
the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction work and
provide that no laborer or mechanic must be required to work in surroundings or under working
conditions which are unsanitary, hazardous or dangerous. These requirements do not apply to
the purchases of supplies, materials, or articles ordinarily available on the open market, or
contracts for transportation or transmission of intelligence. This provision is hereby incorporated
by reference into this Agreement. Supplier certifies that during the term of an award for all
Agreements by Sourcewell resulting from this procurement process, Supplier must comply with
applicable requirements as referenced above.

iv) RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT. If the federal
award meets the definition of “funding agreement” under 37 C.F.R. § 401.2(a) and the recipient
or subrecipient wishes to enter into a contract with a small business firm or nonprofit
organization regarding the substitution of parties, assignment or perfarmance of experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency. Supplier
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certifies that during the term of an award for all Agreements by Sourcewell resulting from this
procurement process, Supplier must comply with applicable requirements as referenced above.

v) CLEAN AIR ACT (42 U.5.C. § 7401-7671Q.) AND THE FEDERAL WATER POLLUTION
CONTROL ACT (33 U.5.C. § 1251-1387). Contracts and subgrants of amounts in excess of
$150,000 require the non-federal award to agree to comply with all applicable standards, orders
or regulations issued pursuant to the Clean Air Act (42 U.5.C. § 7401- 7671q) and the Federal
Water Pollution Control Act as amended (33 U.S.C. § 1251- 1387). Violations must be reported to
the Federal awarding agency and the Regional Office of the Environmental Protection Agency
(EPA). Supplier certifies that during the term of this Agreement it will comply with applicable
requirements as referenced above.

vi) DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689). A contract
award (see 2 C.F.R. § 180.220) must not be made to parties listed on the government wide
exclusions in the System for Award Management (SAM), in accordance with the OMB guidelines
at 2 C.ER. § 180 that implement Executive Orders 12549 (3 C.F.R. § 1986 Comp., p. 189) and
12689 (3 C.F.R. § 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains
the names of parties debarred, suspended, or otherwise excluded by agencies, as well as parties
declared ineligible under statutory or regulatory authority other than Executive Order 12549.
Supplier certifies that neither it nor its principals are presently debarred, suspended, proposed
for debarment, declared ineligible, or voluntarily excluded from participation by any federal
department or agency.

vii) BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.5.C. § 1352). Suppliers must
file any required certifications. Suppliers must not have used federal appropriated funds to pay
any person or organization for influencing or attempting to influence an officer or employee of
any agency, a member of Congress, officer or employee of Congress, or an employee of a
member of Congress in connection with obtaining any federal contract, grant, or any other
award covered by 31 U.5.C. § 1352, Suppliers must disclose any lobbying with non-federal funds
that takes place in connection with obtaining any federal award. Such disclosures are forwarded
from tier to tier up to the non-federal award. Suppliers must file all certifications and disclosures
required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31 U.5.C. § 1352).

viii) RECORD RETENTION REQUIREMENTS. Ta the extent applicable, Supplier must comply
with the record retention requirements detailed in 2 C.F.R. § 200.333. The Supplier further
certifies that it will retain all records as required by 2 C.F.R. § 200.333 for a period of 3 years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial
reports, as applicable, and all other pending matters are closed.

ix) ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable,
Supplier must comply with the mandatory standards and policies relating to energy efficiency
which are contained in the state energy conservation plan issued in compliance with the Energy
Policy and Conservation Act.

X) BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Supplier must
comply with all applicable provisions of the Buy American Act. Purchases made in accordance
with the Buy American Act must follow the applicable procurement rules calling for free and
open competition.
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xi) ACCESS TO RECORDS (2 C.F.R. § 200.336). Supplier agrees that duly authorized
representatives of a federal agency must have access to any books, documents, papers and
records of Supplier that are directly pertinent to Supplier’s discharge of its obligations under this
Agreement for the purpose of making audits, examinations, excerpts, and transcriptions. The
right also includes timely and reasonahble access to Supplier’s personnel for the purpose of
interview and discussion relating to such documents.

xii) PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322). A non-federal entity
that is a state agency or agency of a political subdivision of a state and its contractors must
comply with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource
Conservation and Recovery Act. The requirements of Section 6002 include procuring only items
designated in guidelines of the Enviranmental Protection Agency (EPA) at 40 C.F.R. § 247 that
contain the highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds 510,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials
identified in the EPA guidelines.

xiii) FEDERAL SEAL(S), LOGOS, AND FLAGS. The Supplier cannot use the seal(s), logos, crests,
or reproductions of flags or likenesses of Federal agency officials without specific pre-approval.

Xiv) NO OBLIGATION BY FEDERAL GOVERNMENT. The U.S. federal government is not a party
to this Agreement or any purchase by a Participating Entity and is not subject to any obligations
or liabilities to the Participating Entity, Supplier, or any other party pertaining to any matter
resulting from the Agreement or any purchase by an authorized user.

xv) PROGRAM FRAUD AND FALSE OR FRAUDULENT STATEMENTS OR RELATED ACTS. The
Contractor acknowledges that 31 U.5.C. § 38 (Administrative Remedies for False Claims and
Statements) applies to the Supplier’s actions pertaining to this Agreement or any purchase by a
Participating Entity.

xvi) FEDERAL DEBT. The Supplier certifies that it is non-delinquent in its repayment of any
federal debt. Examples of relevant debt include delinquent payroll and other taxes, audit
disallowance, and benefit overpayments.

xvii)  CONFLICTS OF INTEREST. The Supplier must notify the U.S. Office of General Services,
Sourcewell, and Participating Entity as soon as possible if this Agreement or any aspect related
to the anticipated work under this Agreement raises an actual or potential conflict of interest (as
described in 2 C.F.R. Part 200). The Supplier must explain the actual aor potential conflict in
writing in sufficient detail so that the U.S. Office of General Services, Sourcewell, and
Participating Entity are able to assess the actual or potential conflict; and provide any additional
information as necessary or requested.

xviii)  U.S. EXECUTIVE ORDER 13224. The Supplier, and its subcontractors, must comply with
U.S. Executive Order 13224 and U.S. Laws that prohibit transactions with and provision of
resources and support to individuals and organizations associated with terrorism.
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Xix) PROHIBITION ON CERTAIN TELECOMMUNICATIONS AND VIDEO SURVEILLANCE
SERVICES OR EQUIPMENT. To the extent applicable, Supplier certifies that during the term of
this Agreement it will comply with applicable requirements of 2 C.FR. § 200.216.

*x) DOMESTIC PREFERENCES FOR PROCUREMENTS. To the extent applicable, Supplier
certifies that during the term of this Agreement, Supplier will comply with applicable
requirements of 2 C.RR. § 200.322.

Article 2:
Sourcewell and Supplier Obligations

The Terms in this Article 2 relate specifically to Sourcewell and its administration of this Master
Agreement with Supplier and Supplier’s obligations thereunder.

1)

2)

3)

v(52824

Authorized Sellers. Supplier must provide Sourcewell a current means to validate or authenticate
Supplier’s authorized dealers, distributors, or resellers which may complete transactions of Included
Solutions offered under this Agreement. Sourcewell may request updated information in its
discretion, and Supplier agrees to provide requested information within a reasonable time.

Product and Price Changes Requirements. Supplier may request Included Solutions changes,
additions, or deletions at any time. All requests must be made in writing by submitting a Sourcewell
Price and Product Change Request Form to Sourcewell. At a minimum, the request must:
» |dentify the applicahle Sourcewell Agreement number;
e Clearly specify the requested change;
e Provide sufficient detail to justify the requested change;
e Individually list all Included Solutions affected by the requested change, along with the
requested change (e.g., addition, deletion, price change); and
s Include a complete restatement of Pricing List with the effective date of the modified pricing,
or product addition or deletion. The new pricing restatement must include all Included
Solutions offered, even for those items where pricing remains unchanged.

A fully executed Sourcewell Price and Product Change Request Form will become an amendment to
this Agreement and will be incorporated by reference.

Authorized Representative. Supplier will assign an Authorized Representative to Sourcewell for this
Agreement and must provide prompt notice to Sourcewell if that person is changed. The Authorized
Representative will be responsible for:

s Maintenance and management of this Agreement;

* Timely response to all Sourcewell and Participating Entity inquiries; and

s Participation in reviews with Sourcewell.

Sourcewell's Authorized Representative is its Chief Procurement Officer.
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5)

6)

7)

8)

9)
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Performance Reviews. Supplier will perform a minimum of ane review with Sourcewell per
agreement year. The review will cover transactions to Participating Entities, pricing and terms,
administrative fees, sales data reports, performance issues, supply chain Issues, customer issues, and
any other necessary information.

Sales Reporting Required. Supplier is required as a material element to this Master Agreement to
report all completed transactions with Participating Entities utilizing this Agreement. Failure to
provide complete and accurate reports as defined herein will be a material breach of the Agreement
and Sourcewell reserves the right to pursue all remedies availahle at law including cancellation of
this Agreement,

Reporting Requirements. Supplier must provide Sourcewell an activity report of all transactions
completed utilizing this Agreement. Reports are due at least once each calendar quarter (Reporting
Period). Reports must be received no later than 45 calendar days after the end of each calendar
quarter. Supplier may report on a more frequent basis in its discretion. Reports must be provided
regardless of the amount of completed transactions during that quarter (i.e., if there are no sales,
Supplier must submit a report indicating no sales were made).

The Report must contain the following fields:
» Participating Entity Name (e.g., City of Staples Highway Department);
= Participating Entity Physical Street Address;
= Participating Entity City;
= Participating Entity State/Province;
= Participating Entity Zip/Postal Code;
¢ Sourcewell Participating Entity Account Number;
« Transaction Description;
= Transaction Purchased Price;
e Sourcewell Administrative Fee Applied; and
» Date Transaction was invoiced/sale was recognized as revenue by Supplier.

If collected by Supplier, the Report may include the following fields as available:
e Participating Entity Contact Name;
s Participating Entity Contact Email Address;
e Participating Entity Contact Telephone Number;

Administrative Fee. In consideration for the support and services provided by Sourcewell, Supplier
will pay an Administrative Fee to Sourcewell on all completed transactions to Participating Entities
utilizing this Agreement. Supplier will include its Administrative Fee within its proposed pricing.
Supplier may not directly charge Participating Entilies to offset the Administrative Fee.

Fee Calculation. Supplier’s Administrative Fee payable to Sourcewell will be calculated as a stated
percentage (listed in Supplier’s Proposal) of all completed transactions utilizing this Master
Agreement within the preceding Reporting Period. For certain categories, a flat fee may be
proposed. The Administrative Fee will be stated in Supplier’s Proposal.

Fee Remittance. Supplier will remit fee to Sourcewell no later than 45 calendar days after the close
of the preceding calendar quarter in conjunction with Supplier’s Reporting Period obligations

v(52824
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defined herein. Payments should note the Supplier’s name and Sourcewell-assigned Agreement
number in the memo; and must be either mailed to Sourcewell above “Attn: Accounts Receivable” or
remitted electronically to Sourcewell's banking institution per Sourcewell’s Finance department
instructions.

10) Noncompliance. Sourcewell reserves the right to seek all remedies available at law for unpaid or
underpaid Administrative Fees due under this Agreement. Failure to remit payment, delinquent
payments, underpayments, or other deviations from the requirements of this Agreement may be
deemed a material breach and may result in cancellation of this Agreement and disbarment from
future Agreements.

11) Audit Requirements. Pursuant to Minn. Stat. § 16C.05, subdivision 5, the baoks, records,
documents, and accounting procedures and practices relevant to this Agreement are subject to
examination by Sourcewell and the Minnesota State Auditor for a minimum of six years from the end
of this Agreement. Supplier agrees to fully cooperate with Sourcewell in auditing transactions under
this Agreement to ensure compliance with pricing terms, correct calculation and remittance of
Administrative Fees, and verification of transactions as may be requested by a Participating Entity or
Sourcewell.

12) Assignment, Transfer, and Administrative Changes. Supplier may not assign or otherwise transfer its
rights or obligations under this Agreement without the prior written consent of Sourcewell. Such
consent will not be unreasonably withheld. Sourcewell reserves the right to unilaterally assign all or
portions of this Agreement within its sole discretion to address corporate restructurings, mergers,
acquisitions, or other changes to the Responsible Party and named in the Agreement. Any prohibited
assignment is invalid. Upon request Sourcewell may make administrative changes to agreement
documentation such as name changes, address changes, and other non-material updates as
determined within its sole discretion.

13) Amendments. Any material change to this Agreement must be executed in writing through an
amendment and will not be effective until it has been duly executed by the parties.

14) Waiver. Failure by Sourcewell to enforce any right under this Agreement will not be deemed a waiver
of such right in the event of the continuation or repetition of the circumstances giving rise to such

right.

15) Complete Agreement. This Agreement represents the complete agreement between the parties for
the scope as defined herein. Supplier and Sourcewell may enter into separate written agreements
relating specifically to transactions outside of the scope of this Agreement.

16) Relationship of Sourcewell and Supplier. This Agreement does not create a partnership, joint
venture, or any other relationship such as employee, independent contractor, master-servant, or

principal-agent.

17) Indemnification. Supplier must indemnify, defend, save, and hold Sourcewell, including their agents
and employees, harmless from any claims or causes of action, including attorneys’ fees incurred by
Sourcewell, arising out of any act or omission in the performance of this Agreement by the Supplier
or its agents or employees; this indemnification includes injury or death to person(s) or property
alleged to have been caused by some defect in design, condition, or performance of Included
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Solutions under this Agreement. Sourcewell’s responsibility will be governed by the State of
Minnesata’s Tort Liability Act (Minnesota Statutes Chapter 466) and other applicable law.

18) Data Practices. Supplier and Sourcewell acknowledge Sourcewell is subject to the Minnesota
Government Data Practices Act, Minnesota Statutes Chapter 13. As it applies to all data created and
maintained in performance of this Agreement, Supplier may be subject to the requirements of this
chapter.

19) Grant of License.

a)

b)

d)

During the term of this Agreement:

i) Supplier Promotion. Sourcewell grants to Supplier a royalty-free, worldwide, non-exclusive
right and license to use the trademark(s) provided to Supplier by Sourcewell in advertising,
promotional materials, and informational sites for the purpose of marketing Sourcewell’s
Agreement with Supplier.

i) Sourcewell Promotion. Supplier grants to Sourcewell a royalty-free, worldwide, non-
exclusive right and license to use Supplier’s trademarks in advertising, promotional
materials, and informational sites for the purpose of marketing Supplier’s Agreement with
Sourcewell.

Limited Right of Sublicense. The right and license granted herein includes a limited right of each
party to grant sublicenses to their respective subsidiaries, distributors, dealers, resellers,
marketing representatives, partners, or agents (collectively “Permitted Sublicensees”) in
advertising, promotional, or infarmational materials for the purpose of marketing the Parties’
relationship. Any sublicense granted will be subject to the terms and conditions of this Article.
Each party will be respansible for any breach of this section by any of their respective
sublicensees.

Use; Quality Contral,
i) Neither party may alter the other party’s trademarks from the form provided and must
comply with removal requests as to specific uses of its trademarks or logos.

ii) Each party agrees to use, and to cause its Permitted Sublicensees to use, the other party's
trademarks only in good faith and in a dignified manner consistent with such party’s use of
the trademarks. Each party may make written notice to the other regarding misuse under
this section. The offending party will have 30 days of the date of the written notice to cure
the issue or the license/sublicense will be terminated.

Termination. Upon the termination of this Agreement for any reason, each party, including
Permitted Sublicensees, will have 30 days to remove all Trademarks from signage, websites, and
the like bearing the other party’s name or logo (excepting Sourcewell’s pre-printed catalog of
suppliers which may be used until the next printing). Supplier must return all marketing and
promotional materials, including signage, provided by Sourcewell, or dispose of it according to
Sourcewell's written directions.

20) Venue and Governing law between Sourcewell and Supplier Only. The substantive and procedural
laws of the State of Minnesota will govern this Agreement between Sourcewell and Supplier. Venue
for all legal proceedings arising out of this Agreement between Sourcewell and Supplier will be in
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court of competent jurisdiction within the State of Minnesota. This section does not apply to any
dispute between Supplier and Participating Entity. This Agreement reserves the right for Supplier and
Participating Entity to negotiate this term Lo within any transaction documents.

21) Severability. If any provision of this Agreement is found by a court of competent jurisdiction to be
illegal, unenforceable, or void then both parties will be relieved from all obligations arising from that
provision, If the remainder of this Agreement is capable of being performed, it will not be affected
by such determination or finding and must be fully performed.

22) Insurance Coverage. At its own expense, Supplier must maintain valid insurance policy(ies) during
the performance of this Agreement with insurance company(ies) licensed or authorized to do
business in the State of Minnesota having an "AM BEST" rating of A- or better, with coverage and
limits of insurance not less than the following:

a)

b)

d)

Commercial General Liability Insurance. Supplier will maintain insurance covering its operations,
with coverage on an occurrence basis, and must be subject to terms no less broad than the
Insurance Services Office (“150”) Commercial General Liability Form CG0001 (2001 or newer
edition), or equivalent. At a minimum, coverage must include liability arising from premises,
operations, bodily injury and property damage, independent contractors, products-completed
operations including construction defect, contractual liability, blanket contractual liability, and
personal injury and advertising injury. All required limits, terms and conditions of coverage must
be maintained during the term of this Agreement.

$1,500,000 each occurrence Bodily Injury and Properly Damage

51,500,000 Personal and Advertising Injury

52,000,000 aggregate for products liability-completed operations

52,000,000 general aggregate

Certificates of Insurance. Prior to execution of this Agreement, Supplier must furnish to
Sourcewell a certificate of insurance, as evidence of the insurance required under this
Agreement. Prior to expiration of the policy(ies), renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or provided to in an
alternative manner as directed by Sourcewell. The certificates must be signed by a person
authorized by the insurer(s) to hind coverage on their behalf. Failure of Supplier to maintain the
required insurance and documentation may constitute a material breach.

Additional Insured Endorsement and Primary and Non-contributory Insurance Clause. Supplier
agrees to list Sourcewell, including its officers, agents, and employees, as an additional insured
under the Supplier’s commercial general liability insurance policy with respect to liability arising
out of activities, “operations,” or “work” performed by or on behalf of Supplier, and products
and completed operations of Supplier. The policy provision(s) or endorsement(s) must further
provide that coverage is primary and not excess over or contributory with any other valid,
applicable, and collectible insurance or self-insurance in force for the additional insureds.

Waiver of Subrogation. Supplier waives and must require (by endorsement or otherwise) all its
insurers to waive subrogation rights against Sourcewell and other additional insureds for losses
paid under the insurance policies required by this Agreement or other insurance applicable to
the Supplier or its subcontractors. The waiver must apply to all deductibles and/or self-insured
retentions applicable to the required or any ather insurance maintained by the Supplier or its
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subcontractors. Where permitted by law, Supplier must require similar written express waivers
of subrogation and insurance clauses from each of its subcontractors.

e) Umbrella/Excess Liability/SELF-INSURED RETENTION. The limits required by this Agreement can
be met by either providing a primary policy or in combination with umbrella/excess liability
policy(ies), or self-insured retention.

23) Termination for Convenience. Sourcewell or Supplier may terminate this Agreement upon 60
calendar days' written notice to the other Party. Termination pursuant to this section will not relieve
the Supplier’s obligations under this Agreement for any transactions entered with Participating
Entities through the date of termination, including reporting and payment of applicable
Administrative Fees.

24) Termination for Cause. Sourcewell may terminate this Agreement upon providing written notice of
material breach to Supplier. Notice must describe the breach in reasonable detail and state the
intent to terminate the Agreement. Upon receipt of Notice, the Supplier will have 30 calendar days
in which it must cure the breach. Termination pursuant to this section will not relieve the Supplier’s
obligations under this Agreement for any transactions entered with Participating Entities through the
date of termination, including reporting and payment of applicable Administrative Fees.

25) Force Majeure. Neither Party to this Agreement will be held responsible for delay or default caused
by acts of God or other conditions that are beyond that Party’s reasonable control. A party
defaulting under this provision must provide the other Party prompt written notice of the default.

Article 3:
Supplier Obligations to Participating Entities

The Terms in this Article 3 relate specifically to Supplier and a Participating Entity when entering
transactions utilizing the General Terms established in this Master Agreement. Article 1 General Terms
cantrol over any conflict with this Article 3. Where this Master Agreement is silent on any subject,
Participating Entity and Supplier retain the ability to negotiate mutually acceptable terms.

1) Quotes to Participating Entities. Suppliers are encouraged to provide all pricing information
regarding the total cost of acquisition when quating to a Participating Entity. Suppliers and
Participating Entities are encouraged to include all cost specifically associated with or included within
the Suppliers proposal and Included Solutions within transaction documents.

2) Shipping, Delivery, Acceptance, Rejection, and Warranty. Supplier’s proposal may include proposed
terms relating to shipping, delivery, inspection, and acceptance/rejection and other relevant terms
of tendered Solutions. Supplier and Participating Entity may negotiate final terms appropriate for the
specific transaction relating to non-appropriation, shipping, delivery, inspection,
acceptance/rejection of tendered Solutions, and warranty coverage for Included Solutions. Such
terms may include, but are not limited to, costs, risk of loss, proper packaging, inspection rights and
timelines, acceptance or rejection procedures, and remedies as mutually agreed include notice
requirements, replacement, return or exchange procedures, and associated costs.

3) Applicable Taxes. Participating Entity is responsible for notifying supplier of its tax-exempt status and
for providing Supplier with any valid tax-exemption certification(s) or related documentation.
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4) Ordering Process and Payment. Supplier’s ordering process and acceptable forms of payment are
included within its Proposal. Participating Entities will be solely responsible for payment to Supplier
and Sourcewell will have no liability for any unpaid invoice of any Participating Entity.

5) Transaction Documents. Participating Entity may require the use of its own forms to complete
transactions directly with Supplier utilizing the terms established in this Agreement. Supplier’s
standard form agreements may be offered as part of its Proposal. Supplier and Participating Entity
may complete and document transactions utilizing any type of transaction documents as mutually
agreed. In any transaction document entered utilizing this Agreement, Supplier and Participating
Entity must include specific reference to this Master Agreement by number and to Participating
Entity's unique Sourcewell account number.

6) Additional Terms and Conditions Permitted. Participating Entity and Supplier may negotiate and
include additional terms and conditions within transaction documentation as mutually agreed. Such
terms may supplant or supersede this Master Agreement when necessary and as solely determined
by Participating Entity. Sourcewell has expressly reserved the right for Supplier and Participating
Entity to address any necessary provisions within transaction documents not expressly included
within this Master Agreement, including but not limited to transaction cancellation, dispute
resolution, governing law and venue, non-appropriation, insurance, defense and indemnity, force
majeure, and other material terms as mutually agreed.

7) Subsequent Agreements and Survival. Supplier and Participating Entity may enter into a separate
agreement to facilitate long-term performance obligations utilizing the terms of this Master
Agreement as mutually agreed. Such agreements may provide for a performance period extending
beyond the full term of this Master Agreement as determined in the discretion of Participating
Entity.

8) Participating Addendums. Supplier and Participating Fntity may enter a Participating Addendum or
similar document extending and supplementing the terms of this Master Agreement to facilitate
adoption as may be required by a Participating Entity.

Sourcewell Cascade Engineering, Inc.
Bigined by, —— Docusigned by:
Wl? SMM,.) Seeft Dowunrr

By GOFD2A139006484... By: GB41FS0CHEFIN0S |

Jeremy Schwartz Scott D. Downer
Title: Chief Procurement Officer Title: Vice President of Cascade Cart

Solutions
4/1/2025 | 4:07 PM CDT 4/1/2025 | 2:05 PM PDT

Date: Date: )
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RFP 120324 - Plastic Refuse and Recycling Containers with
Related Technology Solutions

Vendor Details

Company Name: Cascade Engineering, Inc,

Does your company conduct
business under any other name? If Cascade Cart Solutions
yes, please state:

5175 36th 5t SE

Address: Altn; Sara Merrill - Buursma Plant
Grand Rapids, Ml 48512

Contact: Matt Maes

Email: matt maes@ecascadeng.com

Phona: 507-514-1499

Fax: 616-975-4902

HST#: 38-2035180

Submission Details

Created On: Tuesday October 15, 2024 16:09:57
Submitted On: Tuesday December 03, 2024 12:54:36
Submitted By: Sara Marrill

Email: cascade.bids@cascadeng.com
Transaction #: ce040682f-cdbb-45ba-8215-e5acdB656d13

Submitter's IP Address; 107.210.177.42

Bid Number: RFP 120324 Vendor Name: Cascade Engineering, Inc.
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Specifications

Table 1: Proposer ldentity & Authorized Representatives (Not Scored)

General Instructions (applies to all Tables) Sourcewell prefers a brief but thorough response to each question. Do not merely attach
additional documents to your response without also providing a substantive response, Do not leave answers blank; respond "N/A" if the
question does not apply to you (preferably with an explanation).

Table 1 Specific Instructions. Sourcewell requires identification of all parties respansible for providing Solutions under a resulting master
agreement(s) (Responsible Supplier). Proposers are strongly encouraged to include all patential Responsible Suppliers including any
corporate affiliates, subsidiaries, D.B.A., and any other authorized entities within a singular proposal. All information required under this
RFP must be included for each Responsible Supplier as instructed. Proposers with multiple Responsible Supplier options may choose to
respond individually as distinct entities, however each response will be evaluated individually and only those proposals recommended for
award may result in a master agreement award. Unawarded entities will not be permitted to later be added to an existing master

agreement through operation of Proposer's carporate organization affiliation.

Line s i
ltemn Question Response
1 Provide the legal name of the Froposer Cascade Cngineering, Inc. P
autherized to submit this Proposal. iy
2 in the event of award, is this entity the Yes
Responsible Supplier that will execute the !
master agreement with Sourcewell? Y or M. s
3 Identify all subsidiaries, D.B.A., authorized Cascade Cart Solutions, a Cascade Engineering Company
affiliates, and any other entity that will be
responsible for oftering and performing delivery .
of Solutions within this Proposal (i.e.
Responsible Supplier(s} that will execute a
master agreement with Sourcewell). - _
4 Provide your CAGE code or Unique Entity Cage Code: 1VKH& )
Identifier (SAM):
5 Provide your NAICS code applicable to NAICS Code: 326198
Sowtops proposed.
6 Proposer Physical Address: 5175 36th St SE, Grand Rapids, Mi 49512 ki
7 |Proposer websile address (or addresses): www.cascadecarisolutions.com i
8 Proposer's Authorized Representative (name, Scott D. Downer
title, address, email address & phone) (The Vice President of Cascade Carl Solutions '
rapresentative must have authority to sign scott.downer@cascadeng.com
the “Proposer's Assurance of Compliance” on  |(616)-560-1727
behalf of the Proposer):
] Proposer's primary contact far this proposal Matt Macs
(name, title, address, email address & phone); |National Municipal Sales Manager +
mall. maes@cascadeng.com
(50'{2;514-14.’-}9
10 |Proposers other contacls for this proposal, if |Sara Merrill
any (name, title, address, emall address & Municipal Contract Manager .
phone); sara.meriil@cascadeng.com
(616)-254-4162 .

Table 2A: Financial Viability and Marketplace Success (50 Points)

Line
Item

Question

Bid Number: RFP 120324

Response *

Vendor Name: Cascade Engineering, Inc.
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1 Provide a brief history of your company, Suslainability or business growth? Cascade Engineering's answer is “"hoth-and!" Since
including your company's core values, our founding in 1973, sustainability has been both the right thing to do and good for
business philosophy, and industry longevity business! Al Cascade Engineering, we believe that sustainability drives innovation
related to the requested Solutions. and growth across the three capitals that comprise the Triple Bottorn Line - People,

Planet and Profit.

The Cascade Engineering family of companies is committed ta:

People: Cenlinuously improving safety, morale and learning thraugh employee
improvement.

Planet: Going beyond environmental compliance through improvements, prevention
and protection.

Profil: Exceeding customer expectations through continuous quality, cost, delivery, and
management systems improvements.

Cascade Engineering, Inc. (Cascade), based in Grand Rapids, Michigan, is a
privately held, woman owned mulli-business manufacturer supperting multiple brands.
We manufacture for and market le a variety of industries including solid waste and
recycling, automotive, fumiture, and malerial handling. The comman thread weaving
our businesses together is a core expertise in large-part plastic injection molding.

. Cascade has 8 North American facilities.

= Our facilities represent over 600,000 sq. ft. of building space with over 35
injection molding machines ranging in size from 500 ton to 9000 ton.

. Cascade currently has over 400 employees.

. Cascade's primary sales office is located in Grand Rapids, Michigan with
satellite offices in Arizona, Kentucky, Massachusetts, Minnesota, North Caroling, and
Washington,

Cascade Engineering and its Family of Companies hold many cerlifications including:

1. WBF (Women's Business Enlerprise) - Cascade Engineering is certified as a
WBE with the Women's Business Enterprise National Council (WBENC), the nation's
largest third party cerlifier of businesses owned and operated by women in the us,

2, PRFC (Partners for a Racism Free Community) - The PRFC recognizes
Cascade Engineering as a Credentialed Parlner, their highest level of
certification,

3. Multiple manufacturing certifications including:

IATF 16949:2016 (International Automotive Task Force)

I1SD 14001:2015 (Intermalional Organization for Standardization)
. 1SO 9001:2015 (International Organization for Standardization)
+  ISONEC 17025:2017 (AZLA Accredilation) - Our dedicated, in-house team offers
material analysis. problem solving, revarse engineering, development, testing,
specification, seleclion, and replacement,

4. EcoVadis: As parl of our commitment 1o sociely, our people and the
environment, Cascade Enginecring completes a thorough assessment of its business
sustainability practices every year lhrough EcoVadis, the global standard for business
sustainability ratings. The EcoVadis assessment includes 21 suslainability criteria
across four core themes: Environment, Labor & Human Rights, Ethics, and
Sustainable Procurement, In our latest raling, which was completed January 2024, we
earned a Bronze Medal, which places Cascade Engineering in the top 35% glabally.

Cascade Cart Solutions, a Cascade Engineering Cornpany, was established in 1989
and we have produced over 38 million injection molded carls for the solid waste and
recycling industry. We offer over 35 years' experience manufacturing and managing
cart assembly, distribution, and recovery projects with a wide variety of scopes and
sizes. From 50 lo over 300,000 carts, franchise to subscription markets, single or
multiple cart sizes, single or multiplc waste streams, we have managed projects with
every level of diversity. Since 2008, Cascade has managed the assembly and
distribution of over 10 milion carts, serving over 1,000 cormmunities.

12 What are your company's expectations in the |Cascade is confident and enthusiastic about the opportunity to continue our

event of an award? partnership into our fourlh contract with Sourcewsll, It is cur expectation, as it was
over the past three contracts (020613-CEl, 041217-CEl, and 041521-CEl), that we
will continue to deliver exceptional resulls and exceed Scurcewell paricipaling
entities’ expectations. As we lack ahead, we will use our Sourcewell Master
Agreement experise and extensive cusiomer base to deliver oulstanding performance
for this next contract. We will introduce both existing and new customers to
Saurcewell and the benefits of cooperative purchasing. Our teams will continue to
take part in Sourcewell provided meetings and trainings, together with inviting our
Sourcewell Supplier Davelopment Executive to presenl to the entire Cascade Team at
our national sales meeting.

Bid Number: RFP 120324 Vendor Name: Cascade Engineering, Inc.
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a manufacturer, a distributor/dealer/reseller, or
a service provider? Answer the question that
best applies to your organization, either a) or
b).

a) If your company is best described as a
distributor/dealerfreseller (or similar entity),
provide your written autharization to act as a
distiibuter/dealer/reseller for the manufacturer
of the products proposed in this RFP. If
applicable, I8 your dealer network
independant or company owned?

b)  If your company is best described as a
manufacturer or service provider, describe
your relationship with your sales and service
force and with your dealer network in
delivering the products and services proposed
in this RFP. Are these individuals your
employees, or the employees of a third party?

Bid Number; RFP 120324

Demonsirate your finangial strength and Cascade Cngineering and its Family of Companies have been in business for over
stability with meaningful data. This could 50 years. During those 50 years, we've withstood many worldly and national
include such items as financial stalements, economic challenges while continuing to thrive in diverse induslyies, focusing on
SEC filings. credit and bond ratings, letters sustainability and business growth. In addition, we've included Cascade's D&B report.
of credit, and detailed reference letters.
Upload supporting documents {as applicable)
in the document upload section of your
response, DO NOT PROVIDE ANY TAX
INFORMATION OR PERSONALLY
IDENTIFIABLE INFORMATION.
14 What iz your US market share for the As a member of NWRA (National Waste and Recycling Association), Cascade
Solutions that you are proposing? participates in the Markel Statistic Program, which began in 1994, and has access
to this market share information. Based on submission of confidential information to
an independent third party program administrator, Cascade is able to menitor its
market share on a quarlerly basis. Since 2012, Cascade's marke! share has
e averaged 18 to 23%.
15 Whal i& your Canadian market share for the |Cascade is continually seeking opportunities in the Canadian market and will continue
Solutions thal you are proposing? to focus on this market area. If awarded a contract, we will work cooperativaly with
Sourcewell to enhance our presence in this North American sector.
16 Disclose all current and completed bankruptcy |Cascade has never filed for bankruptcy.
proceedings for Proposer and any included
possible Responsible Party within the past
seven years. Proposer must provide notice in
writing to Sourcewell if it enters a bankruptcy
proceeding at any time during the pendency
of this RFP evaluation,
17 How is your organization best deseribed: is it [Cascade is best described as a manufacturer and has been conlinuously

manufacturing carts for semi and fully automated programs for over 35 years in our
Grand Rapids, Michigan facility.

The Cascade Carl Solutions business is a division of Cascade Engineering, Inc. As
one of four current business units within the Family of Companias, we banefit fram
the combined efforts of the entire corporation. Being part of this established
manufaciuring company, operating for more than 50 years in mulliple verticals, we
have lhe advantage of leveraging expertise from centralized departments and supplier
relationships. These busincss efficiencies are extended to our customer relationships.

Cascade has a strong relalionship with its sales/service force and distributer network,
The Vice President of Cascade Carl Solutions and National Municipal Sales
Manager communicate with leam members on a daily basis lo discuss opportunities,
scheduling, and any concems/challenges they may have. Members af aur
sales/service force are employess of Cascade Engineering, Inc, Cascade has an
extensive distrbuter netwark throughout the United States and Canada. These
distributors are not employees of Cascade Engineering; thaey are independently
owned and operated businesses and work with the Regional Sales Manager in their
lerritory to manage their customer base.

The Cascade team and our distributor network work together to provide the best
products, services and value to our cuslomers via our Sourcewell Masler Agreement.

Vendor Name: Cascade Engineering, Inc.
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If applicable, provide a detailed explanation
outlining the licenses and cerlifications thal
are hoth required to be held, and aclually
held, by your organization (including third
parties and subcontractors that you use) in
pursuit of the business contemplated by this
RFP.

18

Disclose all current and past debarments or
suspensions for Proposer and any included
possible Responsible Party within the past
seven years. Proposer must provide nolice in
writing to Sourcewell if it enters a debarment
or suspension status any time during the

pendency of this RFF evaluation.

Bid Number: RFP 120324

Cascade carts are certified wilh the most up to date ANSI Standards (American
National Standards Institute) that are required for the manufacturing of containers for
the environmental services industry. As a leader in manufacturing, Cascade belisves
induslry and business certifications are essential. For lhis reason, Cascade holds the
following certifications:

1. WBE (Women's Business Enterprise) - Cascade Engineering is cerified as a
WBE with the Women's Business Enterprise National Council (WBENC), the nation's
largest third party certifier of businesses owned and operated by women in the US.
We recognize the commitmenl to supplier diversity that is embraced by corporations
and government agencies today, and we can add diversity to your supply chain.

2. PRFC (Partners for a Racism Free Communily) - The PRFC recognizes
Cascade Engineering as a Credentialed Partner, their highest level of cerlification.
We're proud to be the only Michigan manufacturer with this designation,

3. EcoVadis: As part of our commitmeant 1o society, our people and the
enviranment, Cascade Engineering compleles a thorough assessment of ils business
sustainabllity practices every year lhrough EcoVadis, the global standard for business
sustainability ratings. The EcoVadis assessment includes 21 sustainability criteria
across four core themes: Cnvironment, Labor & Human Rights, Ethics, and
Sustainable Procurement. In our latest rating, which was completed January 2024, we
eamed a Bronze Medal, which places Cascade Engineering in the top 35% globally.

4, ANS| Z24530-2018 and ANS| Z245.60-2018 - We ensure that our carts meet
lhe standards set forth in ANS| Z245.30-2018 and ANS| Z245.60-2018, In facl, we
set the bar for pérformance testing, by going beyond the standards set forth by ANSI,

B. IATF 16949:2016 (Intermational Automotive Task Force) - Cascade Engineering
is dedicated to providing quality producl lo customers through standardized systems
and exceeding customer specific requirgments.

B. ISO 14001:2015 (International Organization for Slandardization) - With constant
dedication to our environment, we manage environmental progress and initiatives
through our Environmental Management System (EMS), which is accredited to 1SO
14001:2015 Standards.

7. IS0 6001:2015 (International Organization for Standardization) - Our Quality
management systemn is in conformance with the International Quality System Standard
ISO 8001:2015.

8. ISONEC 17025:2017 (AZLA Accreditation) - Qur dedicated, in-house team
offers material analysis, problem solving, reverse engineering, development, testing,
specification, selection, and replacemenl. From our A2LA accredilad laboratory,
Cascade Engineering's Materials Engineering Group (MEG) works wiih spectroscopy,
microscopy, machanical and thermal analysis equipment to formulate ideal matarial
solutions,

In addition to the above cerifications, Cascade Enginsering has & number of design
and technulogy patents both issued and pending.

Cascade has no current or past debarments or sUSpensions.

Vendor Name: Cascade Engineering, Inc.
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Describe any raavanl industry awards or
recognition that your company has received in
the past five years.

Cascade has been henored to receive numerous awards (hat recognize our
commitment o innovation, sustainability and excellence, Cascade has eamed these
awards by slaying true fo eur founding principles of People, Planet, Profit.

2024:

. University of Vermont Multi-Generation Family Enterprise Award

+  Christina Keller named Crain's Grand Rapids GR200 Most Influential Leaders
. NewsWeek one of America's Greatest Warkplaces for Mental Wellbeing

. EcoVadis Bronze Sustainability Rating

+  Christina Keller, CEQ of Cascade Engineering, Inc. named one of 50 most
influential women in Wesl Michigan

2023:
Outstanding Corporate Parlner Award from the American Cancer Soclety
SPE (Society of Plastics Fngineers) Body Interior Innovation Award

*  SPE (Society of Flastics Engineers) Grand Award

. Cerlified B Corporation — Score of 82

2022;

. General Motors Supplier Qualily Excellence Award (SQEA)
. GVU Foundation Leadership Award (Christina Keller)

. Global Trailblazer Award from UBQ Materials

. Certified B Corporation — Score of 82

2021:
Herman Miller Gold Supplier Award
+  Institute of Scrap Recydling Industrics (ISRI) Design for Recycling Award for
EcaCart
. Inducted into Sustainable Business Hall of Fame
General Molors Supplier Quality Excellence Award (SQEA)
Certified B Corparation — Scora of 141
+  Award of Recycling Excellance — Michigan Recycling Coalition

2020:

. Christina Keller, CEQ of Cascade Engineering, Inc. named one of 50 most

. influential women in West Michigan

+  Fred Keller, Founder and Chairman of the Board of Cascade Engineering, Inc.
¥ received the MSW Management's Legacy Award

= Herman Miller Geld Supplier Award

21

What percentage of your sales are to the
governmental sector in the pasl lhree years?

In the past 3 years, approximaiely 35% of C;a:ade‘s annual sales are to the
governmental sector.

22

What percentage of your sales are o the
education sector in the past three years?

in the past 3 years, approximalely 3% of Cascade's annual sales are to the
education sector.

23

List all slate, cooperative purchasing
agreements that you hold. What is the annual
sales volume for sach of these agreement
over the past three years?

Cascade is an awarded vendor on the following national and regional cooperative
purchasing contracts wilh the lollowing annual sales volumes for the past three years
(2021-2023):

Sourcewell

2021 - 54,444,864

2022 - $6,009,787

2023 - $9,206,984

Three Year Total - $18,721,645

Massachusetts Dept. Environmantal Frotection
2021 - $601,879

2022 - %2 366,683

2023 - §1,478,888

Three Year Total - $4,447 548

Haouston-Galveston Area Council of Governments
2021 - 5950,401

2022 - 772,088

2023 - $639,233

Three Year Tolal - $2,261,722

24

List any GSA contracts or Slanding Offers
and Supply Arrangements (S0SA) thal you
hald. What is the annual sales volume fer

each of these contracts over the past lhroa

years?

Cascade Engineering does not hold any GSA or Standing Offers and Supply
Arrangements.

Bid Number: RFP 120324
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Table 2B: References/Testimonials

Line Item 25, Supply reference information from three customers who are eligible to be Sourcewall participating entities.

Entity Name * Contact Name * Phone Number *

City of Syracuse, NY Ann Fordock = 315-448-2489 '
Hillsborough County, FL Shane Marco - 613-663-3256 '
City of Grand Rapids, M James Hurt 616-456-3312 '
City of Oklahoma City, OK James Linn 405-297-2464

Table 3: Ability to Sell and Deliver Solutions (150 Points)

Describe your company's capability to meet the needs of Sourcewell participating entities across the US and Canada, as applicable. Your
response should address in detail at least the following areas: locations of your network of sales and service praviders, the number of
workers (full-ime equivalents) involved in each sector, whethar these warkers are your direct employaes (or employees of a third party),
and any overlap between the sales and service functions,

Line
Item

26 Sales force. Cascade’s sales team |s led by our Vice President and National Municipal Sales
Manager., Supporting team members also include:

Question Response *

. Municipal Contract Manager
. Seven Regional Sales Managers
¥ Four Customer Relations Team Members
¥ Field Services Manager
Field Services Supervisor
+ Field Services Supervisor Coordinator
. Distributor Network

Our team is ready to deliver exceptional results to the Sourcewell paricipating entities

across the United States and Canada. Our primary sales and Customer Relations

offices are based in Michigan. Qur Regional Sales Managers and distributor offices
are |ocaled across the United States and Canada.

27 Describe the network of Authorized Sellers |Cascade has a growing distributar network throughout the United States and Canada
who will deliver Selutions, including dealers, |lo support the Sourcewell participating entities. A Cascade distributor has access to
distributors, resellers, and other distribution  |the full suile of Cascade's Products and Services available on the Sourcewell Master
methods. Agreement with the ability to inventory product, sell, and distribute to Sourcewell
participating entilies. Additionally, our distributors are invited to attend local and "
regional trainings, with their Cascade Regional Sales Manager, that are provided by
Sourcewell, Some of our distributor locations include: Quebec, Arizona, Connecticut,
Indiana, lowa, Kansas, Kentucky, Massachuselts, Michigan, Missouri, New Jersey, New
York, Nebraska, Nerth Dakota, Ohio, Pennsylvania, South Dakota, Texas, and
Washington,
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R

Semvice forge,

Cascade directly employs the following full-ime sales/service personnel Iocated at the
manufacturing facility in Grand Rapids, MI. This group works together to manage
products and process ordars.

. Products & Services Group:
o Customer Relalions Supervisor
0 Customer Relations Team Members

Scheduling & Logistics Team:
a Scheduler
Logistics/Traffic Manager
Traffic Coordinator
Shipping & Receiving Lead & Shipping/Receiving Technicians

o oo

Technology Group — A lechnology team with expettise in the following areas:
0 Product Development
0 Business Development
0 Project Leader
o Business Analyst
o Marketing Analyst

. Operations Group — A services team comprised of the following individuals:
o Operations Manager
o Sales Manager
4] Quality Engineer

. Services Team comprised of the following:
o Field Services Manager
o Field Services Supaivisor
o Field Services Supervisor Coordinator

* Each Field Services Crew includes:

o] Team Leader
Field Service Drivers
Field Service Yard Workers
Field Service Crew Leader
Customer Service Representative

Qo oo

Cascade utilizes multiple distributors throughout the U.S. and Canada, each employing
their own sales team, Cascade has attended sales meetings at the distributor
locations to promote our Sourcewell Master Agreement.

28

Describe the ordering process. If orders will
be handled by distributors, dealers or
others, explain the respective roles of the
Proposer and ofhers.
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Sourcewell participaling entities can submit order requests through all sales channels —
Cascade Regional Sales Manager; Cascade Cuslomer Relations Team Member or
Cascade's distributor network. Cascade's Regional Sales Managers, Distributors, and
Customer Relations Team work logelher to ensure the customer's needs are met in a
timely manner. Here is a gensral oulline of the order process when an inguiry is
submitled by a Sourcewell participating entity:

1. Cascade team member prepares & guolation based on the producl(s)
requested, then sends the quote to the Sourcewell participating entity,

2. Sourcewell parlicipating entity submils either a written PO or a signed quotation
to Cascade.

3. Final ariwork, labeling, and colars are finalized and approved by Cascade and
the Sourcewell participaling entily.

4. The order is sent to Cascade's manufacturing team for scheduling & production.

5. Carls are produced and normally ship within 4-weeks after receipt of order and
final approved artwork.

B. Cascade logistics team contacts Sourcewell parlicipating entity to schedule
delivery.

7. Order is delivered to Sourcewell participating entity.

8. Sourcewell participating is invoiced.
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3D Describe in detail the process and Al Cascade, we take pride in what we do and the customers we do it for. Qur
procedure of your customer service customer service program is designed to deliver the highest quality support, ensuring
program, if applicable. Include your customer satisfaction at every slep.
response-time capabilities and When a customer makes an inilial inquiry, whether to a Regional Sales Manager or to

commitments, as well ag any incentives that a Customer Relations Team Member, the process is as follows:
help your providers meet your stated
service goals or promises, +  The Customer inguiry is acknowledged within one business day.

0 Standard requests such as shipment and product updates are addressed
within 24-hours

o For complex cases (hal require additional resources such as the quality
team, engineering, etc., the customer will be updated on the progress untll the matter |,
is resolved — typically within 24 — 48 hours.

. Collaborate with the proper teams on a resolution;
communicate with the customer and enacl the plan.
. Follow up with the customer fo ensure the inquiry is properly

resolved and the cuslomer is satisfied.

As a manufacturer of our own product lines, we have the ability lo control our own
supply chain and component lead times, Additionally, Cascade employees follow our
quality policy manual to ensure that all products are being manufactured to the highest
standards. As an incenlive lo make high quality products, Cascade ofiers a Cost of
Quality / Confinuous Improvement (COQ/CI) program to il employees.

31 Deseribe your ability and willingness to Cascade sirives, day afler day, to manufacture products that go above and beyond
provide your products and services to and we are fully commilled 1o providing high-quality products and exceptional services
Sourcewell participating entities. to all Sourcewell paricipaling enlities in the United States. As one of four current

business units within the Family of Companies, we benefit from the combined efforts
of the entire corporaticn. Being part of this esfablished manufacturing company,
operating for more than 50 years in multiple verticals, we have the advaniage of
leveraging experlise from centralized departments and supplier relationships.

32 Describe your ability and willingness to Cascade stives, day afler day, to manufacture producls that go above and beyond
provide your products and services to and we are fully committed lo providing high-quality products and exceptional services
Sourcewall participating entities in Canada. |to all Sourcewell parlicipating enlitics In Canada. As one of four current business
units within the Family of Cormpanies, we benefit from the combined cfforts of the
entire corporation. Being part of Ihis established manufacturing company, operating for
more than 50 years in multiple vericals, we have the advantage of leveraging
experlise from centralized departments and supplier relationships.

33 ldentify any geographic areas of the United Cascade will fully service all geographic areas of the United States and Canada
States or Canada that you will NOT be fully [through this proposed Master Agreement.
serving through the proposed agreement.

ad ldentify any account type of Participating Cascade will fully service all Sourcewell participating entity sectors through this
Enlity which will not have full access to proposed Master Agreement. .
your Solutions if awarded an agreement,
and the reasoning far this.

35 Define any specific requirements or Cascade does not have any specific contract requirements or restrictions that would
restrictions that would apply to our apply to participating entities in Hawaii, Alaska, and in US Temitories. .
participating entities in Hawaii and Alaska
and in US Territories,

36 Will Proposer extend terms of any awarded |Yes, Cascade will extend the lerms of our awarded master agreement to nonprofit .
master agreement !l:_s.‘_p_gnp‘rnﬁt entities? enlities. - )
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Table 4: Marketing Plan (100 Points)

:::;:: Question Response *

37 Describe your marketing strategy for The Cascade marketing plan will utilize traditional and modem marketing techniques to
promating this opportunity, Upload effectively promole the Sourcewell Master Agreemant, Key components of our plan wil
representative samples of your include:
marketing materials (if applicable) in
the document upload section of your ' National Trade Shows
response. o Altend multiple national tradeshows displaying the Sourcewell banners and

promating Sourcewelt marketing materials in our bouth.
. Regional Trade Shows
a Regional Sales Managers attend regional tradeshows displaying the Sourcewell
banners and promoting Sourcewell markeling materials in our booth.
. Social Media
o LinkedIn, Facebook, and YouTube
. Digital Media
o Direct links to Sourcewell on Cascade Website
0 Email Marketing
. Sourcewell is included in the fooler of Cascade employee email
signatures.
# Direct email rmarkeling blasts
. Advertising and promoting Sourcewsl! in National Industry Publications

38 Describe your use of lechnology and  |Engaging our social media channels will be a crucial part of our marketing strategy in
digital data (e.g., social media, promoting the Sourcewell Master Agreemenl, Platforms such as Facebook and Linkedin will
metadata usage) to enhance be used to highlight our products, services and Sourcewell Master Agreement. In addition
marketing effactiveness. to Facebook and Linkedin, we use digital ads: email blasts and direct links on the

Cascade website.
To track this data, Cascade uses Google Analylics, GA4, to track data so that we can
A maka informative decisions on future digital media marketing campaigns.

39 In your view, what is Sourcawell's role |Sourcewell's role in promoting the resuling Master Agreement from this RFP should be to
in promoting agresments arising oul of |communicate the award of the Master Agreement to all current parlicipating entities via the
this RFP? How will you integrate a Saurcewell wobsite, emails, or social metia announcemeants,

Sourcewell-awarded agreement into
your sales process? At Cascade, our expeciation is that the integration of the Sourcewell Master Agreement will
be seamless, as the Cascade Sales Team is very tamiliar with Sourcewell and its benefits.
The Mational Municipal Sales Manager and Vice President of Cascade Cart Solutions will
continue 1o:
+  Promote and re-emphasize the benefils of ulilizing Sourcewell
Encourage both Cascade team members as well as our sales pariners le attend
Sourcewell trainings such as “Sourcawsall University”
Work with our Sourcewell Supplier Development Execulive on other ways Cascade
can be better utilizing the power of the Scurcewell Master Agraemant

40  |Are your Solutions available through  |Due to the unique nature and customization of our products, Cascade currently doss not
an e-procurement ordering process? If |use an e-procurement ordering system. Sourcewell participating entifies can browse
s0, describe your e-procurement products online with Buy Sourcewell. Orders can be submitted to Cascade in a variety of
system and how governmental and ways, including email, fax, and mail.
educational customers have used it. o

Table 5A: Value-Added Attributes (100 Points)

maintenance, or aperator lraining
programs thal you offer to
Sourcewell participating entities.
Include details, such as whether
lraining is standard or optional,
who pravides training, and any
costs that apply.
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Line "
Jtem Quaestion Response
41 Describe any product, cquipment, |As needed, Cascade will provide training on its line of sofid waste and recycling cers and

other products offered in our response.

In addition, we also offer the following:

. Pilot Programs — Design and Implermentation

. Service Centers — Design, Set-up and Training
*  Technology Praoducts Training
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42 Describe any technolagical At Cascade, we believe that s.t-lstai-natlilily drives innovation, and the technalogies that we
advances that your proposed have developed allow our customers to become more sustainable.

Selutions offer.
Evalulion Serles:

«  We put space oplimization first when developing the Evolution Series carts, allowing for
lower shipping cosls by impraving upon the physical footprint of our 96-gallon cart and
increasing its stack height. Evolution Series cars also reduce the number of trucks on the
road, fuel consumption, and CO2 emissions. As a result, our customers can maximize value
on their cart spending while minimizing their carbon footprint. Also available with up te 50%
recycled material throughout, the Evelution Series carl is a living example of our triple bollom
line = People, Planet, and Profil. .

EcoCart:
. EcoCart Is the world's first cart made from Post-Consumer Recycled (PCR) material
picked up at the residenlial curbside,

Up to combined 50% lotal PCR (including 10% recovered curbside PCCR) depending
on colar

Additional technological advances include
* Composite Lower Bar

RFID
Suite of technology products and services -
43 Describe any "green” initiatives Green initiatives fall right In line with Cascade's founding principles of People, Planet, Prufil,

that relate to your company or to  |Cascade's green inilialives include:
your Solutions, and include a list
of the cerifving agency for each. . Cascade Container Buy Back Program — We've dedicated our time and energy to
creating a closed loop system, where products are recycled at the end of their useful life. At
the same time, we've invested heavily in our manufactuiing methods, ensuring that using
recycled content deesn't diminish performance or durability one bit. On top of our
sustainability goals, we help our customers reach theirs by recovering and recycling
confainers — and not only our own! We'll recover any brand of HDPE injection-molded
gonfainers and upcycle them into new products.

. Freight Reduction — Cascade works with a variety of freight partners ta consolidate
small loads from shipping individually to shipping logether on one truck. This reduces the
number of trucks on the road, fual consumption, and CO2 emissions.

. Evalution Series — Wee pul space optimization first when developing the Evolution .
Series carls, allowing for lower shipping cosls by improving upon the physical foatprint of our
96-gallon cart and increasing its stack height. Evolution Series carls also reduce the number
aof trucks on the road, fuel consumption, and COZ emissions. As a resull, our custorners can
maximize value on their cart spending while minimizing their carbon footprint. Also available
with up to 50% recyeled material throughout, the Fvolulion Series cart is a living example of
our triple bottom line — Peapla, Flanet, and Profit,

»  Zero Waste to Landfill Organization since 2010. All Cascade locations are zero wasle
to landfill.

. Certified B Corporation from 2011-2023. This iz cerlified by B Lab, a non-profit for
businesses.

EcoVadis Raled from 2024-presenl. The EcoVadis assessment includes 21 suslainability
criteria across four core themes: Cnvironment, |abor & Human Rights, Ethics, and
Sustainable Procuremeant. In our lalzat rating, which was completed in January, 2024,
Cascade earned a Bronze Madal. This places Cascade in the top 35% glabally,
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44

Identify any third-party issued eco-
labels, ratings or certifications that
your company has received for the
Solutions included in your Proposal
related to energy efficiency or
conservation, life-cycle design
(cradle-to-cradle), or other
green/sustainability factors.

Cascade believes that industry and business cerlifications are important in being a leader in
manufacturing. For this reason, Cascade holds lha following certifications;

EcoVadis = As part of our commitment to society, our people and the environment,
Cascade Engineering complates o thorough assessment aof its business sustainability
practices every year through EcoVadis, the global standard for business sustainability ratings.
The EcoVadis assessment includes 21 sustainability criteria across four core themes:
Environment, Labor & lHuman Rights, Ethics, and Sustainable Procurament. In our latest
rating, which was completed January 2024, we camed a Bronze Medal, which places
Cascade Engineering in the top 35% globally.

. IATF 16948:2016 {Intemational Automotive Task Force) Certified — Cascade Engineering
is dadicated to providing guality product to customers lhrough standardized systems and
exceeding customer specific requirements.

+ IS0 14001:2015 (International Organization for Standardization) Certified — With constant
dedication to our environment, we manage envircnmental progress and initiatives through our
Environmental Management System (EMS), which is accredited to 1SO 14001:2015 Standards.

« IS0 9001:2015 (Intemational Organization for Siandardization) Certified — Our Quality
management syslem is in conformance with the Intemational Quality System Standard ISO
9001:2015.

. ISO/IEC 17025:2017 Certified (A2LA Accredilation) — Our dedicated, in-house team
offars material analysis, problem solving, reverse engineering, development, testing,
spocification, selection, and replacement. From our A2LA accredited laboralory, Cascade
Engineering's Materials Engineering Group (MEG) works with spectroscopy, microscopy,
machanical and thermal analysis equipment to formulate ideal material solutions.

45

What unique attributes does your
company, your products, or your
services offer to Sourcewell
participating entities? What makes
your proposed salulions unique in
your industry as it applies to
Sourcewell participating entities?
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Our Family of Companies serves a myriad of industries, but shares a cross-functional mindsel.

This means the people innovaling for the automaotive, furniture, and materal handling
industries also share their best ideas wilh our team. These include manufacturing processes,
sustainable strategies, business efficiencies, and emerging technologies. By applying shared
ideas where they make sense, we empower your business in remarkable ways.

The following unique attributes differentiate Cascade from other cart manufacturers:

. WBE Certified (Women Business Enlerprisc) - Cascade is the only MAWBE cart
manufacturer in the United States. This is a vehicle that allows Sourcewell parlicipating
entities 1o meel their MAWBE reguirements and goals.

. EcoVadis — As parl of our commitment to society, our people and the environment,
Cascade Engineering completes a thorough assassment of ils business sustainability
practices every year through EeoVadis, the global standard for business sustainability ratings.
The EcoVadis assessment includes 21 sustainability criteria across four core themes:
Environment, Labor & Human Rights, Ethics, and Sustainable Procurerment. In our latest
rating, which was completed January 2024, we camed a Bronze Meadal. This places
Cascade Engineering in the top 35% globally.

ANS| Z245.30-2018 and ANS| Z245.60-2018 Cerlificd — As & member of the Slandard
Development Subcommilles thal draflted the ANS] standards, our carts meet both standards
set forth in ANS| Z245.30-2018 and ANS| Z245.60-2018, In facl, we set the bar tor
performance testing, by going beyoend Lhe standards set torth by ANSIL

Evolution Series ~ We put space optimizalion first when developing the Cvolution Series
cars, allowing for lower shipping costs by improving upan the physical fooltprint of our 96-
gallon cart and increasing ils stack height. Evolution Serics cars also reduce the number of
trucks on the road, fuel gonsumplion, and CO2 emissions. As a resull, our customers can
maximize value on their cart spending while minimizing their carbon footprint. Also available
with up lo 50% recycled material throughout, the Cvolution Series cart iz a living example of
our triple bottom ling — People, Planet, and Praofil.

. EcoCart — Cascade manufactured the first cart made from recycled PCCR picked up at
the residential curbside. Cascade Cngineering has heen aclively recycling our product at the
end of its useful life and incorporaling as much PCR as possible in the production of
praducts. Historically, Gascade and other carl manufaclurers buy back cars at the end of
their life cycle and re-introduce the materlal into manufacturing of new cars. While this
process is a triple bollom line action thal we ars very proud of, it does nol impacl the
challenges in the residantial recycling market today, For this reason, we sel oul to find a
method to utilize plastic malerials that were recovered from curbside recycling programs in
the manufacture of our carts, We have put significant investment in achieving this goal and
have been successful in developing the first cart on the market lo contain curbside PCR.
Thraugh the manufacture of the EcoCarl, conlaining 10% curbside PCR directly out of
curbside recycling programs and into our carls, we are helping to create domestic demand
for curbside plaslics one carn at a time.
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RFID Integralion — Cascade led the industry as the only cart manufacturer to install
RFID tags as standard equipment on cach cart that is manufactured in our facilities. All carts
are factory equipped with an RFI} tag thal is capable of collecting data on the container's
use.

. In-mold Labeling — Our unique in-mold graphic process allows full color images to be
malded direclly into the lid, creating a permanent, fade-resistant band that cannot be
scratched off or damaged. In-muold graphics can be used to display safety or care
instructions, dispesal and/or recycling direclions, logoes, and municipal logos. Cascade also
offers the largest in-mold label in the industry (9.5" x 14.57).

Composite Lower Bar — Cascade uses a compoesite lower bar that has been proven to
be 3.4 times stronger that hollow slecl relenlion bars. It has a “one way” mounting feature
and has been designed so il requires no rivets, screws or push ping lo hold it in place.

' Recycling Products — Cascade ollers & complete line of in-home, business, and
curbside recycling bins.

Fink Carts {in cooperation with the American Cancer Society) - In 2009, inspired by
one employee's personal slory, Cascade stared the pink carl program for the purpose of
raising awareness and funds in the fight against breast cancer. The cars display the
American Cancer Sociely's ® Making Strides Against Breast Cancer trademarked ribbon
logo on the side. There is also a custom in-meld fid labet with tips on maintaining good
breasl health and lhe importance of early delection of breast cancer as well as information
aboul the American Cancer Sociely's (ACS) services. A portion of each carl sale goes to
support the ACS's breasl cancer awareness programs. In the past seven years, we have
rolled over 160,000 PRink Carts o the curb across North America and raised over $800,000
for the cause. Visit www.thepinkcari.com for more information,

. Pilal Pragram Opportunities — Cascade recognizes that sometimes cuslomers are
unsure if they wanl or need to implement a carl program. In such instances, Cascade will
worl with the customer to develop a pilot program which demonstrates the benefits of
curbside collection and allows the customer lo “try out” our carls. Generally, 8 manthly rental
fee is charged for the duration of the pilot program. A pilot route will be determined and
program slart and end dates will be agreed upon. Olher parameters of the agreemant will
be determined and Pilot Program Agreement will be executed by both parties.

. Cart Buy Back Program — Cascade iz committed to environmental sustainability, halping
companics and municipalities reduse heir carbon footprint by reeycling carts at the end of
their useful life. We will recover any brand of HDPE injection molded carts and recycle bins,
grind them into flake material and re-pellatize the material which lhen will be used in new
containers made using our co-njection process. We are committed o this closed loop
systemn and will work clogely with the customer to take back containers in the most efficient
way possible,

ISO 9001:2015 — Cascade Cngineerng was the first U.S. based cart manufacturer o
be 1SC9001 registered, which is a slandardized quality systermn recognized internationally and
ensures quality products, timely delivery, and superior service,

. SO 14001:2015 - We manage cnvironmental progress and initiatives though our
Enviranmental Management System which is aceredited to 1SO14001 standards.

ISONEC 17025:2017 (AZLA Accreditation) — Qur dedicated, in-house team offers
malerial analysis, problem solving, revorse engineering, development, testing, spadification,
selection, and replacement. From oir A2LA accredited laboratory, Cascade Engineering's
Materials Cngineering Group (MEG) waorks willi spectroscopy, microscopy, mechanical and
thermal analysis equipment to formulate ideal material solutions.
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Product development at Cascade Engineering is a disciplined process thal's integral to our
daily operation. Powered by creativily and a passion for problem solving, we design and
develop large parts, complex designs, aesthelic finishes, structural performance, and
sustainable malerials. Not only do we work closely with our customers to engineer and
manufacture their designs, we also design, manufacture, and market our own products.

Material - The material makes a difference. That's why our dedicated, in-house team offers
material analysis, problem solving, reverse engineering, development, lesting, specificafion,
seleclion, and replacement. From our laboratory that's cerlified to AZLA standards, our
Material Engineering Group (MEG) warks with speclroscopy, microscopy, mechanical, and

ANSI Z245.30-2018 and ANS| Z245.60-2018 Cerified - We ensure that our carts meet the
standards set forth in ANS| Z245.30-2018 and ANS| Z245.60-2018. In fact, we set the bar
for performance testing, by going beyond the standards set forlh by ANSI.

Safety - Cascade's carts have safely reminders molded into the lid of each cart such
as “Do not roll cart with lid open” and “Do not overload or you may have difficulty controliing
the cart.” These warnings come from experience and are designed to promote safe handling

Cascade collecis data through mebile devices, web interfaces, application integration, and
data transfers. This data is stored in secure, cloud based databases and in on premise
storage devices. The data is used to monitor current status, perform service verification,
jdentify cperational efficiencies, improve customer service, focus marketing, identify
organizational efficiencies, verify service usage, perform historical analysis, perform frend
analysis, develop innovative solid wasle management programs, and more. We continue to
invest in innavation lo improve our solutions 1o belter meet the market's needs, The data is
owned by the customer and lhe cuslomer has exclusive rights lo their data.
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At Cascade, we've dedicated our time and energy lo creating a closed loop system, where
products are recycled at the end of their useful life. At the same lime, we've invested heavily
in our manufacluring methods, enswing that using recycled content doesn't diminish

On top of our sustainabilily goals, we help Sourcewell participating entities reach theirs by
recovering and recycling conlaingrs — and not only Cascade branded carts. We'll recover any
brand of HDOPE injection-molded conlainers and upcycle them into new products.

We belleve in a circular economy. One where products are developed for long-term use and
designed with end of life in mind, Using a slralegy of extended producer responsibility, we're
empowering your business today, while sustaining Ihe world for generations lo come. It's a

46 Describe advancements reflected
in the equipment or products
offered such as safely, longevity or
life cycle cost measures.
thermal analysis equipment to formulate ideal material solutions.
o of the cart.
47 Describe your organization's
approach to the collection, storage,
usage, ownership, protection,
access, and rights of customer
data that is gathered in the nommal
course of doing business,
48 Describe how your offering
encourages/facilitates increased
participation and efficiencies in
recycling and diversion programs. performance or durability one bit. Cascade’s carls are:
+  User friendly - the easiest to maintain in the industry
. Durable with improved safety features
Easy to roll to the curb
win-win, for everyona invalved.
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49 Identify if your offered technology  |Cascade Cart Solutions provides a variety of (echnology and container tracking options to
solutions are avaitable through suil your needs, helping to bring visibility to your operations. These solutions include:
mobile device applications and
with which oparating systems they |Asset Managemenl - CarllLogic™:

are compatible. CartLogic™, designed far you by Cascade Cart Solutions, is a web-based, cloud-managed
asset management solution for Liacking, maintaining and reporting on your entire cart fleet.
Now you can see your cart dala from production lo the curb, and efficiently manage those
assets throughout their useful lives, The Carlogic™ application is available for Android and
05 platforms

As an online tool and mobile solution, CartLogic™ manages carl service and location
information using RFID (radio frequency identification) lechnology, GPS systems and cloud
computing. Each time a delivery, swap, repair, or removal is made the cart's RFID tag is
scanned (or a serial number is entered) and Ihe cart's location and type of service provided
is recorded, generating a service history Ing for each cart In your fleet. This information
synchranizes with CarlLogic™ and the cloud-basad platforin, stering all cart inventory data
conveniently online,

Your cart inventory and service Infarmation will ba!

. Managed in one place

«  Available in realtime from anywhere through your preferred Internet-enabled device
(desktop, laptop, tablet, smar phona)

. Accessible to mulliple amployecs within your team simultaneously Automatically compiled
into downloadable electronic repuils 1o increase inventory transparency and account for
services rendered

+  Cloud-managed, allowing us to bring you data security and autornalic updates without
hard installation of hardware/software or scheduled maintenance downtime

Cant Preduction:
* RFID Integration — Cascade is the only cart manufacturer lo install RFID tags as
standard equipment on each car thal 15 manufactured in our faciliies. All carts are factory
equipped with an RFID tag that is capable of collecting data on the container's use. The
benefits of RFID tags at the peint of production are:

o Infarmation on production data — ak.a. "hirth certificate”

o] Percent af cantenl mix

o Press manufacturing informaltion - dateftime

4] When/where it shipped

Cart Curbside Assembly and Delivery:

With the use of handheld mobile readers, we are able lo provide the following:
4 Assigning a cart 1D {o an address location

. Provide cart and customer delivery list to create master cuslomar list

. Provide GPS container coordinales lo create route information

. Ability lo take photos of deliveries

Curbside Collzslion:
Through partnerships with 3rd party software companies, collection vehicles can be outfitled
with a RFID reading equipment to provide them with (he ability to collect inforrmation at each
pick up and transmit collection data o their back office. As collection vehicles lift the smart
container, the RFID equipment reads the RFID tag, which is linked to a customar accaunt
while recording the time and GPS location of pick up. With this technelogy, we can help you
better service your customer and make your business more efficient by:

«  Confirming collections — collection verification - and reducing Missed Pick Ups (MPUs)
. Measuring of recycling paricipation

. Generaling information on waste and recycling for the customer

* Determining parlicipation rates and landfill diversion

. Maximizing profits for wasle and recycling

Bid Number: RFP 120324 Vendor Name; Cascade Engineering, Inc.
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Table 5B: Value-Added Attributes

I‘EL’:: Question Certification Offered Comment
50 [Salect any Wamen = Yes Gascade Cngineedng is cerlified as a WBE with the
ar Minority Business ~ No Women's Businzss Cnterprise National Coungil (WBENC), the
Entity (WMBE), Small nation's largest third party certifier of businesses owned and
Business Entity operated by women in the US. We recognize the commitment
(SBE), or veteran to supplier diversity that is embraced by corporations and
owned business goveinment agencies today, and we can add diversity fo your
certifivations that yaour supply chain.
company or hub
partners have
obtained. Upload
documentation and a
listing of dealerships,
HUB partners or re-
sellers if available.
Select all that apply. o
51 Minority Business  Yes Cascade 15 not a certified MBE.
Enterprise (MBE) & No
52 Women Business & Yes Cazcade Engineering is cerlified as a WBE with the
Enterprise (WBE) © No Women's Business Fnterprise National Council (WBENC), the
nation's targest third party certifier of businesses owned and
pperaled by women in the US, We recognize the commitment
to supplier diversity that is embraced by corporations and
government agencies loday, and we can add diversily lo your
supply chain.
53 Disabled-Owned  Yes Cascade iz not a cerlified DOBE.
Business Enterprise & No
(DORE)
54 Veteran-Owned ™ Yes Cascade is not a certified VBE,
Business Enterprise = Mo
(VBE) .
55 Service-Disabled ™~ Yes Cascadre is nol a cerlified SDVOB,
Veteran-Owned = No
Business
(SDVOB) .
56 Small Business - Yos Cascade is nol a cerified SBE.
Enterprise (5BE) & No
57 Small Disadvantaged C Yes Cascade is not a ceritied SDB.
Business (SDB) = No
58 Women-Owned Small - Yes Cascada is nol o cenified WOSB.
Business (WOSB) = No

Table 6: Pricing (400 Points)

Provide detailed pricing information in the questions that follow below.

by educational or governmental entities.

Bid Number: RFP 120324

Line '
tem Question Response
59 Describe your payment terms and accepted payment Cascade's payment ferms are nel 45 days. Cascade offers a 1%
methods. discount if paid within 10 days. Acceptable payment methads include
chack, ACH transfer, or credit card through the
CAZCADENGPAYNOW poral (fees may apply).
60 Describe any leasing or financing oplions available for use |Cascade, logether with our partner NCL Government Capital (NCL),

offer flexible leasing and financing options tailored specifically for
aducational and governmental entities, providing budget-friendly
solutions {o meeat thawr unigue needs, While funding isn't always
available, paiinering wilh NCL allows agencies to get the equipment
they need now (hiough manageable installment paymenis that come
fram their operating budgel.

Vendor Name: Cascade Engineering, Inc.
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B1 Describe any standard transaction documents that you Whean an inquiry is submilled by a Sourcewell paricipating entity, a
propose to use in connection with an awarded agreement |Cascade team member will prepare a guotation based on the
(order forms, terms and conditions, service level product(s) reguested. This quole is then sent to the Sourcewell
agreements, etc.). Upload all template agreements or parlicipating crtity. After the artwork is approved, products are
fransaction documents which may be proposed lo manufaciured, and order has been delivered, an invoice is generated
Participating Entities. and senl lo the Sourcewell paricipating antity,

62 Do you accept the P-card procurement and payment Cascade accepls the P-card procurement system and payment
process? If so, is there any additional cost to Sourcewell  |process al no additional cost to Sourcewell participating entities.
participating enfities for using this process?

63 Describe your pricing model (g.g.. line-item discounts or We have provided a delailed price list for all preducts and services
product-category discounts). Provide detailed pricing data that is arranged in &ix sections:

(including standard or list pricing and the Sourcowell

discounted price) on all of the items thal you wanl 1. Cascade Carts

Sourcewell to consider as part of your RFP response. If 2 Commercial Containers

applicable, provide a SKU for each item in your proposal, |3 Specially Bins and Containers

Upload your pricing materials (if applicable) in the 4, | iMers

dacument upload seclion of your response. 5. Tachnology and Services
G. Spare Carl Parts
Qur line ilem primng is & ceiling price model that gives us the
flexibility to price competitively while allowing our distributor network
fo ufifize the Spurcewell Master Agreemenl. Because most all
products that ave offercd by Cascade are customizable, there i not
a SKU syslen,

64 Quantify the pricing discount represented by the pricing Cascade's price discounts range from 5% to 26%.
proposal in this response. For example, if the pricing in
your response represents a percentage discount from
MSRP or list, state the percentage or percentage range.

65 Describe any guantity or volume discounts or rebale Cascade will offer quanlily or volume discounts based on the scope,
programs that you offer. size, and parameters of individual projects.

66 Propose a method of facilitating "sourced” producls or Cascade will guote souwrced products and/or services at the lime of
related services, which may be referred to as “open order. Freight charges will be passed along to parlicipating entities
market" items or "non-contracted items". For example, you |al Cascade’s cost
may supply such ilems “at cost” or “at cost plus a
percentage,” or you may supply a guote for each such
request.

87 Identify any element of the total cost of aequisition that is  |Pricing does not include freight or unloading of product. When freight
NOT included in the pricing submitted with your response. |is included in the guole it will only include delivery to the custemer's
This includes all additional charges associaled with a dock or logation and docs not include unleading. When quoting
purchase that are not directly identified as freight or freight and the oplional assembly and delivery pricing, then products
shipping charges. For example, list costs for itemns like pre- |would qualify for "Tolal Cost of Acquisition”. Same of the Technology
delivery inspeclion, installation, set up, mandatory training, products may require installatien, training or inspactlion, Pricing for
or initial inspection. |dentify any parties that impose such thesa services will vary based on the range of services requested as
costs and their relationship to the Proposer. well as the size and scope of the project. If this is required, a quole

will he provided al time of inguiry. .

GB If freight, delivery, or shipping is an additional cost to the Pricing quated for Sourcewell participating entities is freight on board
Sourcewell participating enlity, describe in detail the (FOB) manufaciurer. Cascade partners with multiple freight and
complete freight, shipping, and dellvery program. shipping caniers, lhus allowing us to find the most competitive and

timely shipping oplion for our customers, Once an order is produced,
the shipping cariar conlacts customer to schedule a delivery date
and time. Once the carrier delivers the preduct, the customer is
invoiced for both the produal and the freight

69 Specifically describe freight, shipping, and delivery terms or |Pncing quoled for Sourcewell participating entities is freight on board
programs available for Alaska, Hawail, Canada, or any (FOBY manulachirer, Cascade partners with mulliple freight and
offshore delivery. shipping carriars, thus allowing us to find the most compefitive and

timely shipping option far our customers. For example, long-haul
shipments lo Alaska may be shipped by rail or tractor-trailer.
Cascade's logistics tcam will seek the most cost effective and timely
rale thal meels the participating entities’ neeads.

70 Describe any unique distribution and/or delivery methods or |Cascade offis over 35 years' experience manufacturing and
options offered in your proposal. managing cart assembly, distibution, and recovery projects with a

wide variely of scopes and sizes. From 50 to over 300,000 carts,
franchise to subscriplion markets, single or mulliple cart sizes, single
or mulliple waste streams, we have managed projecls wilh every
level of diversily. Since 2008, Cascade has managed the assembly
and distribution of over 10 milion carts, serving over 1,000
communitics.

Additionally, Cascade works with a variety of freight partners to
consolidate small loads from shipping individually to shipping together
on one fruck. This reduces the number of trucks on the road, fuel
consumption, and COZ emissions.
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71 Specifically describe any self-audit process or program that |If awarded a Masler Agreement, the management and administration
you plan to smploy lo verify compliance with your of the contract will be the responsibility of the National Municipal
proposed agreement with Sourcewell, This process includes |Sales Manager. They will be responsible for:

ensuring that Sourcewell paricipating entities ohtain the
proper pricing. . Assisting i and providing quotes to the sales team and
gustomers bazed on Sourcowell Master Agreement pricing.

Working closely with the Municipal Contract Manager lo ensure
accurate reporting and subrnission of required Quarterly Sales
Reports.

+  Authorizing Cascade’'s Accounting Department to remit payment
of administrativee fecs to Sourcewell.

Monitoring product line offerings and pricing and submitling
Product and Price Change Requests for approval as necessary

As a past and current contract awarded vendor, Cascade has met
all the requirements of reporting and payment per our contract and
has not been negligent on any reparting.

72 If you are awarded an agreement, provide a few examples |A few examples of how Cascade will measure success with the
of internal metrics that will be tracked to measure whether |Sourcewsll Maslor Agreement are;
you are having success with the agreement. . l.eads generated from Sourcewell targol marketing. .
. Leads conwverled to successful Sourcewell paricipating entity
sales,
B « Quarerly Sourcewell sales repors,
73 Provide a proposed Administration Fee payable to Cascade proposes o pay & 2% adminisbalive fee to Sourcewell on
Sourcewell, The Fee is in consideralion for the support products and services purchased under the Sourcewell Master
and services provided by Sourcewell, The propose an Agrecment. Cascade would like the opportunity to negotiale with
Administrative Fee will be payable to Sourcewell on all Sourcewell a reduced adminslrative fee for larger opportunities.
completed transactions to Participating Entities ulilizing this .

Agreement., The Administralive Fee will be calculated as a
stated percentage, or flat fee as may be applicable, of all
completed transactions utilizing this Master Agreemenl
within the preceding Reporling Period defined in the
agreemenl.

Table 7: Pricing Offered

I8 | 1116 Pricing Offered in this Proposal is: * Comnnnis
?4 The pricing offered is as good as or better than pricing typically offered through existing nrJé]hta:mlwf.‘ conlracts, state [Unless contractually obligated |.
contracts, or agencies. me e AL otherwise.

Table 8A: Depth and Breadth of Offered Solutions (200 Poinis)

Line

Hem Question Response

75 Frovide a detailed description of all the Waste & Reoycling, Organics, and Green Wasle Carls:
Solutions offered, including used, offered in Cascade's injection molded carls have performed in the industry since 1989, and are
the proposal. designed to meet the standards and criteria set forth in the American National

Standard ANS| 2245.80-2018 — Wasle Containers-Compatibility Dimensions.
Cascade's carts are designed for exceplional performance, durability, and functionality.
Backed willh a len year warranty, Cascade's carts are guaranteed to the highest
standards, meeling or exceeding all ANSI requirements for safety, compalibility, and
performance. Qur cails are compatible with all ANS| approved automated and BEMi-
automated lifting systems,

The Cascade Cart comes in thres standard sizes - 35, 64 and 96 gallon. Optional
48-gallon sizes are alse available,

. All containars have RFID tags installed during the manufacturing process to
assist in carl tracking bolh al 1he faclory level and (he cuslomer level.

. Factory installed lower il bar in Ihe cart allows economies of scale in freight
charges, no hassle of installing the Wil bar when the carts arrive on-site, faster
residential sct-ouls because tha crews no longer have to install tha bar.

- As a resull of the factory installed lewer lift bar, the body of the organics carts
is completely sealed provanting leakage

The Pink Cart:

Wilh every purchase af The Pink Cart, 55 goes direclly to the American Cancer
Sociely® lo support breast cancer fnilialives both locally and nationally. With over
160,000 Pink Carts rolling 1o curbs each weck, Cascade has helped provide ACS
with aver $800,000 in funds.
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Assemhly & Delivery Program

Cascade's agsembly & delivery ;qulrlm includes detailed pl‘njt-'("l planning, and
professional curbside delivery o your dents. Whether you're looking for basic
assembly & delivery, or simultansaus assignment of cars to addresses, we wil
provide you with mest efficient and coordinaled process. We have the ability to
deliver 1000 carls per day por crew. No maller how large or small the job, we can
flex our team to meal your necds. We provide:

. Dedicated crews and equipment

. On-site program management

. Manday lhiough Saturday dawn lo dusk deliveries
. Nelivery of lileralure with each can

. Flectronic assigning of assets to addresses

. Managing of invantory

. Web based dally reporling

Carl Reclamation/Recovery Sucress,
Cascade understands the successful recovery of a residential cart program is equally
as critical as & curbside rolloul program. Cascade has experience in managing the
recavery of over 250,000 carts annually. Because each recovery project is different,
Cascade builds a customized recovery plan with each customer. Each cant recovered
will be recorded and a recovery sl will be provided to the customer. Al a minimum,
Cascade will:

Recover lhe carls
Grade the carls for scrap or reuse
. Disassembie and stack b carls
. Load the cartz for recycling
Salvage parls for rouse

Tachnology:

Cascade Cart Solutions provides a varicly of lechnology and container tracking
options la suit your needs, helping to bring visibility to your operalions. These
solutions include:

‘ Asset Managemenl - Cart Logic™-

o Carll.ogic'™, designad for you by Cascade Carl Solutions, is a web-
based, cloud-managed assel managoement solution far tracking, maintaining and
reporting on your entire cart lleel. Mow you can see your carl data from production
ta the curb, and efficiently manaye lhose assels throughout their useful lives.

o Az an online tool and mobile solution, Carlogic'™ manages cart service
and lncation information using HFID (radio frequency identification) teehnology, GPS
systems and cloud computing. Each tm-|c-= a delivery, swap, repair, or removal is
made the carl's RFID lag is scanned (or @ serial number is entered) and the cart's
location and typs of service provided s racorded, generating a service history log for
pach cart in your flest. [his information synchronizes with CartLogic™ and the cloud-
based platform. storing all carl Invenlory dota conveniently onling.

RFID Truck Management

o End 1o cnd RFID colleclion manasgement solutions

o Customlzad solutions based on truck fleet and cart inventory size

o Avallable in real-ime from ainywhere through your preferred Intemet-
enabled device {deskiop, laplop, tablat, smart phone)

o Accessible (o mullinle employess within your team simultaneously
Automatically complled inlo downleadable clectronic reports to increase inventory
transparency and aceount for services endered

o0 Cloud-managed, allowing us o bring you data security and autornatic
updates without hard installation of hardware/software or scheduled mainlenance
downtime
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76 Within this RFP category there may be
subcategories of solutions. List subcategory
titles that best describe your products and
services.

In addition to the preducts and solutions offered in Answer 75, subcategories of

solutions would be considered:

Recycle Bins:
Sizes 14, 16, 18, 21, & 24 Gallon

Deskside / Office / Home Bins:
. 3 Gallon Deskside Recycler
. 14, 28, and 41 Quart Waslchaskst
. 6 Gallon Mulli-Recycler
16, 20 and 23 Gallon Waste Walcher

Commercial Front End Load Flasiic Containers:
2,3, 4 6 and 8 Yard Size Contaners

Commarcial Rear Load Mlastic Conlainers:
. 2 and 3 Yard Size Containers

Liftera:
Rotary Actuator anid Cyhnder Style Lillers
. Custom solutions o meel the cuslomers’ needs

Table 8B: Depth and Breadth of Offered Solutions

Indicate below if the listed types or classes of Sclutions are offered wilhin your proposal Provide additional comments in the text box
provided, as necessary.

Bid Number: RFP 120324

Line Item |Category or Type : Offered Comments
77 Residential, commercial, and institutional-sized = Yes Cascade residential refusa &
refuse and recycling containers, collection hins, = No rercycling cpntalners coma in three
dumpsters, and carts of principally non-metallic standard sizes - 35, 64 and 96 -
compaosition gallon. Optional 48-gallon sizes are
also availahle,
Reoycle Bins:
. Sizes 14, 16, 18, 21, & 24
Ciallon
Deskside / Office / Home Bina:
3 Gallon Deskside Recycler
. 14, 28, and 41 Quart .
Wastebasket
& Gallon Multi-Recycler
16, 20 and 23 Gallon Waste
Watcher
Commercial Fronl End Load Plastic
Contalners:
. 2,3, 4 6 and B Yard Size
Containers
Commercial Rear Load Plastic
Comtainers:
* 2 and 3 Yard Size Containers
78 Lift and tipping solutions for stationary carts and = Yes Lifters _
dumpsters = No . Rotary Actuator and Cylinder
Style Lifter i
. Custom solutions to meet the
customer's needs

Vendor Name: Cascade Engineering, Inc.
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79 Maintenance, repair, and similar services of & Yes Container Maintenance & Management
containers ~ No Less downtime, More satisfied
customers. That's the goal we help
you achieve. Our team can work with
you to establish a Service Center,
right at your location. From curbside
distribution, 1o inventory of new and
refurbished carls, to repair activities
and eventual recycling, we take cara
of all activities related to your
residential cart base, so you can
focus on your colleclion and
processing operations.

Service Centers Managing your entire
cart base from new delivery lo end of
life recovery and recycling is the maosl
cost effective way to streamline your
aperations and increase profits for
vour department. Bul we know that's
a stretch while budgeting and
balancing your team. Thal s why we
offer total cart management through
hassle-free, onsite Cascade Service
Caenters.  Let us handle your:
Permanent residential and
commercial carl work order

management
. Deliveries
. Swaps

. Carl Inspeclions

= Cart Washing

L Repairs

* Removals

. Cart inventory managemenl via
RFID and mobile apps Recovery and
recyaling of cars
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80 Technology solutions related to the management of, [~ Yes Technology: .
planning for, and/or processes related to collection |« Mo Cascade Cart Solutions provides a
of refuse and recycling materials solutions variety of technology and container
described in line 77-79, above, tracking options to suit your needs,

helping to bring visibility to your
operations. These solutions include:

Asset Management - Cart
logic™:

o  Cartlogic™, designed for
you by Cascade Cart Sclutions, is a
web-based, cloud-managed asset
management solution for tracking,
maintaining and reporting on your
anlire cart fleet. Now you can see
vour cart data from production to the
curb, and efficiently manage those
assels lhroughout their useful lives.

o As an onling tool and
mobile solution, Carlogic™ manages
cart service and location information
using RFID (radlo frequency
identification) technology, GPS
systems and cloud computing. Each
time a delivery, swap, repair, or
removal is made the cart's RFID tag
is scanned (or a serial number is
entered) and the carl's location and .
lype of service provided is recorded,
generaling a servica history log for
cach cart in your fleet. This
infermation synchronizes with
Cartlogic™ and the cloud-based
platform, storing all cart inventory data
convenienﬂ)f onlina.

. RFID Truck Management:

o End to end RFID
collection management olutions

o Customized solutions
bascd on truck fleet and cart
inventory size

0 Available in real-time from
anywhere through your preferred
Internal-enabled device (desktop,
laptop, tablet, smart phone)

0 Accesslble to multiple
employees within your team
simultaneously Aultomatically compiled
into downloadable eleclronic reports
to increase inventory transparancy and
acgount for services rendered

a Cloud-managed, allowing
us to bring you data security and
automatic updates without hard
installation of hardware/software or
scheduled maintenance downtima

Exceptions to Terms, Conditions, or Specifications Form

Only those Proposer Exceptions to Terms, Conditions, or Specifications that have been accepted by Sourcewell have been
incorporated into the contract text.

Documents

Bid Number: RFP 120324 Vendor Name: Cascade Engineering, Inc.



Docusign Envelope 1D: 18630853-D6EF-45CA-8D1E-1B5F952408BD

Ensure your submission document(s) conforms to the following:
1. Documents in PDF format are preferred, Documents in Word, Excel, or compalible formats may also be provided.

2. Documents should NOT have a security password, as Sourcewell may not be able to open the file. It is your sole responsibility to
ensure that the uploaded document(s) are not eithar defective, corrupted or blank and that the documents can be opened and viewed by

Sourcewell,
3. Sourcewell may reject any response where any document(s) cannot be opened and viewed by Sourcewell.

4. If you need to upload more than one (1) document far a single item, you should combing the documents into one zipped file. If the
zipped file contains more than one (1) docurment, ensure each document is named, in relation 1o the submission format item responding
to. For example, if responding to the Marketing Plan calegory save the document as "Marketing Plan.”

s Pricing - Cascade Pricing - Sourcewell 12-24 pdf - Tuesday December 03, 2024 12:52:41

« Financial Strength and Stability - Cascade Financial Strength & Stability - Sourcewell 12-24.pdf - Tuesday December 03, 2024
10:56:51

» Marketing Plan/Samples - Cascade Marketing Plan & Samples - Sourcewell 12-24.pdf - Tuesday December 03, 2024 10:57:32

« WMBE/MBE/SEE or Related Cerificates - Cascade Certifications - Sourcewell 12-24.pdf - Tuesday December 03, 2024 11:01:04

= Standard Transaction Document Samples - Cascade Standard Transaction Documents - Sourcewell 12-24.pdf - Tuesday December
03, 2024 11:01:44

s Requested Exceptions - Cascade Requested Exceptions - Sourcewell 12-24 pdf - Tuasday December 03, 2024 11:01:56
= Upload Additional Document - Cascade Warranty Information - Sourcewell 12-24.pdl - Tuesday December 03, 2024 11:02:08
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Addenda, Terms and Conditions

PROPOSER AFFIDAVIT OF COMPLIANCE
| certify that | am an authorized representative of Proposer and have authority to submit the foregeing Propesal:

1, The Propaser is submitting this Proposal under its full and complete legal name, and the Proposer legally exists in good standing in the
jurisdiction of its residence.

2. The Proposer warrants that the information provided in this Proposal is true, correct, and reliable for purposes of evaluation for
award.

3. The Proposer cerlifies that:

(1) The prices in this Proposal have been arrived at independently, without, for the purpose of restricting competition, any
consultalion, communication, or agreement with any other Proposer or competitor relating to-

(i) Those prices;
(i) The intention to submit an offer; or
(iii) The methods or factors used to calculate the prices offered.

(2) The prices in this Proposal have not been and will not be knowingly disclosed by the Proposer, directly or indirectly, to any other
Proposer ar competitar before award unless otherwise required by law, and

(3) No attempt has been made or will be made by Proposer to Induce any other concarn to submit or not to submit a Proposal for the
purpose of restricting  competition.

4. To the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, lhere are no relevant facts or
circumstances which could give rise to an organizational conflict of interest. An organizalional conflict of interest Is created when a
current or prospective supplier is unable to render impartial service to Sourcewell due o the supplier's: a, crealion of evaluation criteria
during performance of a prior agreement which potentially influences future compelitive opportunities to its favor; b. access to nonpublic
and material information that may provide for a competitive advantage in a later procurement competition; ¢. iImpaired objectivity in
providing advice to Sourcewell.

5. Proposer will provide to Sourcewell Participating Entities Solutions in accordanee with the terms, conditions, and scope of a resulting
master agreement.

6. The Proposer possesses, or will possess all applicable licenses or certifications necessary to deliver Solutions under any resulting
master agreament.

7. The Propeser will comply with all applicable provisions of federal, state, and local laws, reguiations, rules, and orders.

8. Propuaser its employees, agents, and subcontractors are not:

1. Included an the "Specially Designated Nationals and Blocked Persons' list maintained by the Office of Foreign Assets Control of the
United States Department of the Treasury found af: hitps/www treasury. qoviolac/downloads/sdnlist.pdf,

2. Included on the government-wide exclusions lists in the United States System for Award Management found at;
https://sam.qav/SAM/; or

3. Presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs operated by the
State of Minnesota; the United States federal government, as applicable; or any Participating Entity. Vendor certifies and warrants
that neither it nor its principals have been convicled of a criminal offense related to he subject matter of this solicitation.

# By checking this box | acknowledge that | am bound by the terms of the Proposer's Alfidavit, have the legal authority to submit this
Proposal on behalf of the Proposer, and that this electronic acknowledgment has the same legal effect, validity, and enforceability as if |
had hand signed the Proposal. This signature will not be denied such legal effect, validity, or enforceability solely because an electronic
signature or electronic record was used in its formation. - Scott Downer, Vice President ol Cascade Cart Solutions, Cascade

Engineering, Inc.

Bid Number: RFP 120324 Vendor Name: Cascade Engineering, Inc.



Docusign Envelope ID: 1863D853-DGEF-45CA-8D1E-1B9F25240980

The Proposer declares that there is an actual or potential Conflict of Interest ralating to the preparation of its submission, and/or the
Proposer foresees an actual or potential Conflict of Interest in performing the obligations contamplated in the selicitation proposal.

© Yes & No

The Bidder acknowledges and agrees that lhe addendum/addenda below form part of the Bid Docurment,
Check the box in the column "I have reviewed this addendum” below to acknowledge each of the addenda,

| have reviewed Ltho
helow addendum and

File Name attachments (if Puges
applicable)

Addendum_4_ Plastic_Refuse_Recycling_RFP_120324 7 2

Mon November 25 2024 05:22 FM

Addendum_3 Plastic_Refuse_Recycling_RFP_120324 =4 1

Fri November 8 2024 02:45 PM

Addendum_2_Plastic_Refuse_Recycling_RFP_120324 ™ 1

Tue Octaber 29 2024 05:02 PM

Addendum_1_Plastic_Refuse_Recycling_RFP_120324 F 1

Man Oclober 28 2024 03:45 PM
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